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Sparks 


-— 
Klingler’s Credo 
Pontiac Perked Up 
Sleep Over, Inc. 
Horn Tester 
Safety in Sitting 


sor 


By 
Chris Sinsabaugh 


NSTALLATION of Harry Kling- 
ler as head of the Pontiac 





division of General Motors took | 


place on Oct. 23, 
1933. 
to the 


on that day, a 


total stranger at) 


the plant, con- 


voyed by Wil-| 


liam S. Knudsen, 
who was doing 
the 
The two stood 
gazing out of 
the window of 
the office of the 
new general 
manager. It was snowing. Outside 
there paced up and down a 
picket, for the MESA strike was 
on at that time. There wasn’t any 
pot of gold at the end of that 
rainbow. In fact, it was rather 
discouraging to a new man. 

But Klingler wasn’t discouraged. 
| A stranger in a strange land, his 
chin was up. He had inherited a 
} car not designed under his direc- 
} tion and had to build for the fu- 
;} ture, the 1935 markct. He reached 
} into his brief tase, pulled out his 
credo and tacked on the wall 
of his new office. was written 
by none other than A. Lincoln. It 
read: “I do thé very best I know 
how, the very best I can, and I 
| mean to keep on doing until 
; the end. If the end brings me out 
; all right, what id against me 
won't amount ything. If the 
end brings out wrong, ten 
; angels swearing that I was right 
would make no difference.” 


Harry Klingler 


it 
It 


so 


is sa 
to ar 


me 


“THOSE ARE MY sentiments,” 
Klingler said to Knudsen, where- 
upon he started right then and 
there to work along those lines. 
And he has hewed to those lines 
ever since, regardless to where 
the chips fell. His choice of a 
policy has more than made good. 

That was nearly four years ago, 
and how has that policy worked 
out? Well, as of today the Pon- 
tiac division under the Klingler 
administration has evoluted from| 
a depression victim of the Gen-| 
eral Motors family to  second| 
place in the matter of production | 
and sales in the GM _ group, 
topped only by Chevrolet. 

In the first Klingler year—1934 | 
—production and sales totaled) 
76,000. Next year, '35, the figure| 
went to 125,000; in ’36 to 173,000; | 
this year, the projection is 236,- 
000. As of June 30, 187,000 have} 
been built and shipped. But the 
goal will be reached absotively, 
for the material for the 236,000 
run has been bought and paid for 
and the cars will be built. On the 

(Continued on Page 14, Col. 1) 


introducing. | 


Lewis Holds Federal Aid 


Me iciecitientapetiinciani 


Perkins’ > Support 
Seen as Gesture 
By Administration 


By WILLIAM ULLMAN 


WASHINGTON. — Indus- 
trial management today| 


knows that in resisting the ||# 


labor dictatorship John L. | 


He went| Lewis seeks to impose upon | 


factory | 
|only with his CIO but also with| 


the country it must cope not 
the Roosevelt administration. Any | 
doubt about where the adminis- 
tration stands in the matter was 
removed late this week when 
Frances Perkins, secretary of 
labor, openly espoused the CIO 
cause. Jt was the first time the, 
cabinet officer charged with be- 
ing an impartial arbiter between | 
management and labor had frank- 
ly supported the Lewis organiza- 
tion. 
Her avowal came in the midst 
a storm of protest in congress 
on the failure of the administra- 
tion to make any headway to- 
ward settlement of the seven- 
state steel] strike. Secretary Per- 
kins talked about forcing the mill 
operators and union leaders into 
a face-to-face.conference “through 
proc substantiating the 
charge Gov. Davey, of Ohio, 
that she had proposed seizing 
Tom Girdler, head of Republic 
el, and holding him until he 
ed to CIO terms 
defen CIO 


Continued on 


of 


legal ess” 


c 
ol 


Ste 


ling ainst al- 


ag 


Page 2, Col.1) 


Michigan Ruling 
Ends Py ‘amiding 


Of State Sales T aX 


DETROIT. Py yr amiding of sales 
taxes on new and used automo- 
biles in Michigan was anded this 
week by a ruling issued to the 
Michigan Automotive Trade Assn. 
The ruling is expected to result 
in a saving of thousands of dol- 
lars to dealers in the state in the 
coming year. Under the new rul- 
ing sales taxes will be collected 
only on the cash involved in the 
transaction rather than on the 
gross value of the car sold. 

Under previous procedure a 
dealer selling a $1,000 car against | 
which he accepted a $500 used car | 
was forced to collect and pay to} 
the state 3 per cent of the $1,000. | 
Later when disposing of the $500 | 
car he was forced to collect and | 
pay to the state an additional 3 
per cent sales tax on the price | 
for which the car was sold. If in 
the second transaction a $250 car 
was taken in trade he in turn 
would have to pay the tax when 
the third car was disposed of. 
Thus the tax kept pyramiding all 
down the line until the original 
deal was washed up. 


BEING 
in 


POINTS ALE 
vice-president 


A FEW 
eral Motors 


charge 


cd by C. F. Kettering, Gea 
to a group of 


ae | lain 2 
of research, 


students attending the new Chevrolet School of Modern Merchandis- 
ing and Management. The group is taking a six-week course designed 
to fit them to assume responsibilities of district managers in Chevro- 


let sales department. 


Trend to Dealer-Owned 
Salvage Yards Observed 


trend 
oper- 


DETROIT. A marked 
toward dealer-owned and 
ated salvage yards is revealed in 
a survey ntly completed by 
the National Automobile Dealers’ 
Assn. ports that four 
dealer associa already 
y irds, while 
ing the 

projects 


Under 


ece 


i] 
which 1 
tions own 
idle - 


such 


several are con 


tablishment of 


the plan, junkers ¢ 
only kept from being a 

to highway safety and 
necessary burden on the 

but dealers able net 
moderate profit from the sale 
scrap metal and used parts. 

A yard operated by the Madi- 
son Automotive Assn., Madison, 
Wis., earned a dividend of 20 per 
cent last and the organiza- 
tion expects to earn a similar 


to 


of 


year 


r r 
The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Pos. 
1—395,924 325,710— 4 
2—333,510 415,842—- 
38—211,263 202,059— ¢ 
4—116,491 101,561— 
5— 91,759 70,497— 
e= 84,465 85,436— 
$1,280 Buick 64,461— 
46,574 Pack. 22,775—11 
9— 42,526 Hud.* 43,159— 8 
10— 38,271 Chrys. 24,376—10 
* Includes Terraplane, 


Total All Makes 
1,600,555 1,450,094 


See Total Registrations to Date, 1937- 
1936, pages 16 and 17 this issue. 


Make 
Ford 

Chev. 
Plym. 
Ddge. 
Pont. 
Olds. 


a3 OD mw & 20 £ 


38— 





amount this it was stated 
in answer to a NADA question- 
naire the subject 
Other associations 
vage yards are the 
Portsmouth Dealers’ Assn., Nor 
folk, Va.: Milwaukee Auto Trad 
Inc., Milwaukee, and edly Sines 
Aute Dealers’ Assn., Bakersfield 
‘alif. The LaCro:s Auto Deal 
ers’ Assn * LaCro € : 
part interest in a } 
1d to NADA, 
Camden (N. J.) 
sn. has 
ynsider ne pis 


year, 


on 
sal- 
Norfolk- 


owning 


ae 


Automobils 
ted that 
ns for the estab- 
conjunction 
already in 
members junk all 
which have a valuation of 
than $25. About 100 cars 
being junked by association mem- 
bers each week in Camden 
Another NADA survey made at 
the same time revealed that in 
regard to Sunday closing on the 
part of automobile dealers, the 
(Continued on Page ‘Y: Can 3) 
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an arral 
whereby 


with gement 
effect, 
cars 
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\State Will License 
Dealers, Salesmen, 
‘Name Appraisers 


5 - Man Board Will Get 


| Vehicle 


Broad Powers Under 
New Measure 
HARRISBURG, Pa.—Es- 


tablishment of the Motor 
Dealers Commis- 


‘sion, with almost unlimited 


| control 


| Earle, 


over the sale of 
automobiles and light trucks 
throughout the state, was author- 
ized here when Gov. George H. 
Thursday affixed his sig- 
nature to Senate Bill 815, thus 
making it the law of the state. 
The commission to be appvinted 
under this law will have power to 
fix prices on new cars and allow- 
ance values of used cars offered 
in trade. 

It will license 
men and award certificate 
proved appraisers within 
state. 

The bill, 
NRA” for 
industry, 


and sales- 
to ap- 
the 


; _— 
Gedaie®rs 


referred to as a “Little 

the state automobile 
is designed to prevent 
chiseling among dealers. The law 
will remain in effect until May 31, 
1939, and if the price-fixing pro- 
visions of the act are declared 
unconstitutional, the remainder 
of the act will become void. 

The commission will consist of 
two new car d¢ one used car 
lesm ind one neu- 
not connected with 
This commission will 
ill applications for 
ile licenses and 

apprais- 
have had 
rience in 


aler 


dealer, one sa in 
tral member 
the industry 
pass upon 

dealer and s 


certificate for 


men’s 
approved 
ber must 
ears expt 
busines 
also will estab- 
lue for used cars 
and this value, 


on 


July 4th holiday, 
Daily News’ “Pink 
not he published July 7. 


tive 
will 


Auton 
Sheet” 


for recon- 
will be the 
any dealer 
permitted to 


estimated costs 

and repair, 

allowance 
will be 


minus 
ditioning 
maximum 
in the state 
ve. 

Under the terms 
dealer books must be open to in- 
spection at ail reasonable times 
by representatives or members of 
the commission. The commission 
has power to subpoena witness 

_ (Continued on Page 2, Col. 1) 


£1 


of this law, 


UAW Disciplines Three 
For: ¢Wildcat. Sit- Downs’ 


DETROIT.—Mhi. the first, dis-, 
ciplinary action tdkten 


United Automobilé "Woikers since} 


the outbreaking of wildcat strikes | 
industry, Ho-| 


in the automotive 
mer Martin announced Friday 
| the removal of three Flint organ- 
|izers for the union “because of 
| unauthorized sit-downs and fac- 
| tional disputes in the Flint local.” 

The announcement came after 


a three-day esiiterencs of the 


by:. the’? execitivy beard yf the UAW. The 


dey nied 
“in order 


necessary, 
to maih- 


move ‘was. 
Martin said, 
tain proper discipline in the 
international union.” The organ- 
izers will be transferred to other 
posts. 

With most of the labor spotlight 
remaining on the steel industry, 

(Continued on Page 19, Col. 1) 
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Pa. to Fix Used Car Values Under New Law 


State Will License Dealers, 
Salesmen; Name Appraisers 


(Continued from Page 1) 


and hear testimony under oath. 
Failure to answer a 


contempt. 


Violators of the act are liable to} 
fines of from $50 to $200 for the} 


first offense and $500 to $1,000, or 
up to one year imprisonment, for 
the second offense. 
Fundamentally, the law aims to 
end bad practices in the industry | 


Administration 


subpoena | 
would make a witness guilty of| 





Backing Lewis, 
Capital Believes | 


(Continued from Page 1) 
legations of irresponsibility, Sec- 
retary Perkins drew a distinction 
between the United Automobile 
Workers against which the steel 
operators have directed their fire 
because of repeated strikes fol- 
lowing contracts signed by auto- 
mobile companies, and the Amal- 
gamated Assn. of Iron, Steel and 
Tin Workers, conducting the 
steel strike for CIO. She said the 
automobile union was a compara- 
tively old one, a separate organi- 
zation which had simply affili- 
ated with CIO, while the steel 
workers’ organization was ac- 
tively sponsored by CIO, which is 
doing its actual organizing. In- 
ferentially, therefore, she _ at- 
tempted to convey the impression 
that UAW was always acting en- 
tirely on its own 

The facts, of course, are that 
UAW is completely dominated by 
Lewis and the inability of the 
union to prevent work stoppages 
by sporadic strikes is chargeable 
to the spirit of revolt CIO has 
instilled in the workers. 

Secretary Perkins further 
aligned herself with Czar Lewis 
when she declared her disbelief 
that incorporation of unions, de- 
signed to make them legally re- 
sponsible for contracts would not 
help matters. The incorporation 
proposal has been vehemently re- 
sisted by Lewis on the assertion 
it was a “plot” to kill the CIO. 

The debate in the house over 
CIO was one of the bitterest in 
weeks. Rep. Cox, Georgia demo- 
crat, openly charged scores of 
CIO officials with being affiliated 
with the communist party. The 
CIO is “stirring up a reign of 
terror and seeking a labor des- 
potism,” he declared. Rep. Ditter, 
Pennsylvania republican, accused 
Secretary Perkins of supporting 
the lawless sit-down strikes which 
have plagued the automobile in- 
dustry. 

In the meantime, President 
Roosevelt is not adding to his 
prestige by his sustained failure 
to bring order out of the indus- 
trial chaos precipitated by Lewis’ 
headlong rush toward power. 
Even his friends admit that, quot- | 
ing Mercutio’s “a plague on both 
your houses,” applying it to the 
warring steel operators and the 
steel union, accomplishes nothing 
toward restoring order in _ in- 
dustry. 

The end of the week also wit-| 
nessed the collapse of the one 
gesture the President has made} 
toward settling the steel strike. | 
This was signalized by filing of 
the final report of his federal | 
mediation board, headed by | 
Charles Taft jr., which confession: 
of failure was set fyrth ‘at Jehgth.} 

Coincideritall9; :Washington: was; 
impressed with* *the' * pendulum’ 
Swing against Lewis represented | | 


by breaks in the:stepl sttike fine |- “‘ScHicAca: 


in East Chicago,’ Wi.,- where thé | 
Inland Steel and Youngstown | 
Sheet and Tube plants resumed | 
operations Thursday. It particu-| 
larly noted Inland’s assertion that 
it had “signed nothing,” indicat- 
ing growing success of industry’s | 
resistance to the CIO. 


| peal 


|The law further 


|} new 


and is in effect much along the 
lines of the Motor Vehicle Retail- 
ing Code under NRA. It differs in 
the fact that it definitely estab- 


lishes the Motor Vehicle Dealers | 
Commission as an instrumentality | 


of the state with much broader 
powers of enforcement than was 


vested in the old NRA code au-| 


thorities. 

Procedure under the new 
requires that all dealers 
salesmen make application 
license to operate within the state. 
The commission will then 


and 


in these applications, and award 
licenses or reject them in ac- 
cordance with its judgment. Ap- 
machinery is provided in 
cases of rejection or revocation 
! 
‘Th fee e for salesmen will be $2 
' 1 deaier licenses will be 
seale in proportion 
y gross sales. Those seek- 
ppointment as appraisers 
st apply to the commis- 
sion for certificates, setfing forth 
their qualifications as required by 
the commission. Fee for ap- 
praisers is placed at $25 a year. 
out the act, the 
commission will then set up the 
basic values of used cars based 
upon the sales reports from deal- 
ers in the state during the pre- 
ceding 30-day period. The aver- 
age selling price of used cars of 
a given make and model will be 
used as the basic value for simi- 
lar cars during the following 30 
days. When less than 25 cars of 
a given make and model are sold 
within a 30-day period, the com- 
mission arbitrarily fixes the basic 
value. All cars over eight years 
old are not considered to have a 
value greater than $50. 
When the commission 
rived at its basic value figures, 
this information is forwarded to 
the approved appraisers. The 
used car owner, planning to turn 
his used car in against a new 
car or a better used car, then 
submits his car to an approved 
appraiser. The appraiser places a 
value upon the car based on 
maximum allowance permitted by 
the commission, minus the neces- 
sary cost for repairs and adjust- 
ments to place the vehicle in 
safe and saleable condition 
Certificates are then issued 
the owner by the appraiser 
no dealer in the state 
mitted to make a greater allow- 
ance for the car than the value 
set by the appraiser. No induce- 
ments such as added equipment 
or other services are permitted 
and the new car cannot be sold 
for less than the manufacturer's 
advertised price. 
Under the law, 
will be considered 


In carrying 


has ar- 


to 
and 


is per- 


demonstrators 
as used cars. 


| Close-out sales at prices less than 
| advertised by the factory must be 


the commission. 
provides against 
tampering with speedometers and 
the method of reporting all trans- 
actions practically eliminates 
packing of finance charges. 

A thorough discussion of the 
law will be had during the 


authorized by 


| meeting of the Pennsylvania 
| Automotive Assn. 


at Washington, 
Pa., July 12 and 13. 

In addition to the dealer licens- 
ing law. Gov. Farle this week 
signed House Bill 1984 which 
|} makes drastic changes in motor 
vehicle code’ bt the State. 


MecCuiloch ‘to Succeed 


.. Swift As THC Official 


+.R. M. McCulloch 
|Ras’ been appointed manager of 
the purchasing department of the 
International Harvester Co., suc- 
ceeding William B. Swift, 
retirement became effective June 
30. McCulloch has been assistant | 
manager of purchasing since} 
1926. 


law | 





for | 


pass | 
upon the qualifications set forth 


whose | 


| Litz, 





NINETEENTH HOLE SHOTS 


the Canadian section, Society of Automotive Engineers, at the Royal | 
More than 150 members and guests, in- 
Detroit, Cleveland and Akron sections 


York course near Toronto. 
cluding representatives of the 


| member 

| . . 
commission, 

| state 





Safety Measures 
Placed in Effect 
By Ind. Governor 


INDIANAPOLIS.—Several acts 
of the Indiana general assembly 
have been signed by Gov. M. Clif- 
ford Townsend and now are state 
laws. Some of the safety legisla- 
tion passed by the assembly is as 
follows: 

Drunk driving: First offense 
penalty reduced to a fine of $10 
to $50, plus optional jail term, 10 
days to six months. But: No sen- 
tences can be suspended, and sec- 
cond offense becomes a felony, 
carrying a one to five year prison 
term. 

Signals: The standard colors 
red, green and amber, are made 
the official traffic signals for In- 
diana. 

State Safety Commission: A 
state committee composed of one 
of the public service 
one member of the 
highway commission, the 
secretary of state board of health, 
the state commissioner of motor 
vehicles, and the state safety di- 
rector, is created. Beginning Jan. 
1, 1938, regulations of this com- 


| mittee on brakes, lights and other 
| safety devices will have the forc¢ 
| of law. 


Drivers’ licensing: Beginners 
must take official driver examina- 


i | tions from state police or others 


at the annual golf tournament of | 


of the society, participated and attended the dinner which followed. 


Top picture, left, front: 


Marcus L. 
engineer, Seiberling Rubber Co., Ltd.; 


Brown, Toronto, treasurer, chief 
“Joe” Chamberlain, New To- 


ronto, Goodyear Tire & Rubber Co.; John L. Stewart, Toronto, past 


chairman and member of the S.A.E. 
‘ommerce. 
chairman, reception committee, 


Automobile Chamber of (€ 
Hamilton, 


nadian 
ingham, 


council, general manager, Ca- 
Standing: F. M. Buck- 
C. S., SAE, and 


general manager of Wallace Barnes of Canada, Ltd.; Charles Tilston, 


Toronto, 
Oil; W. E. 
gineer, Chrysler Corp. 


vice-chairman of the section, research engineer, Imperial 
McGraw, Windsor, chairman of the section and chief en- 
of Canada, Ltd.; and Warren B. Hastings sec- 


retary of the Canadian section and editor and general manager, Ca- 


nadian Motorist. Bottom 


presenting the section’s new Tiny 


picture: 


Chairman Bill McGraw, right, 
Houston gold memorial trophy to 


the winner, R. H. Combs, Toronto, “father of the Canadian section,” 


its charter chairman and president, 


of Canada, Ltd. 


Prest-O-Lite Storage Battery Co. 


iaiciaee are Awaiting F lag 
For L. I. International Race 


WESTBURY,LI. Wilbur 
Shaw, winner of the Indianapolis 
500-mile classic, after watching 
Bernd Rosemeyer, of Germany, 
top 161 m.p.h. on the Roosevelt 
Raceway straightaway, Thursday 
announced that he would compete 
in the international race here Sat- 
urday. 

Shaw will drive a Maserati 
which Enzo Fiermonte had 
planned to pilot but relinquished 
because of inexperience 
the wheel, officials of the raceway 
said. 

The race will be started at 2:15 
p.m. when President Roosevelt 


presses a button at Hyde Park. | 
The button pressing will detonate | 
a bomb at the track and at the} 
| signal the green flag will start the | 
| field of 30. 


Among the greatest racing driv- 
ers in the world are entered in the 
300-mile dash for gold and the 
silver Vanderbilt Cup. Never be- 
fore has a 
pean and American field of speed 
kings met on a course which 
comes so close 
groups. 

Billy Winn, Babe Stapp, Deacon | 
Wild Bill Cummings are' 


behind | 


representative Euro-| 


to suiting both | 


among the others of Indianapolis | 


fame who are pitting their skill 
and courage against the greatest 
racing drivers from abroad. 


In the trial runs, the European 


drivers were able to chalk up av-| 


erage speeds of more than 150 
| miles per hour on 
away, while the American drivers 
have been hitting little better than 


140 miles per hour. However, in 


ley” the opinion is that the Amer- 
ican entries may win on superior 
| ability to negotiate the sharp 
| turns. 


| One of the hottest struggles of 
the contest will be the three-cor- 
nered battle of the European 
speed masters, Tazio Nuvolari, last 
| year’s winner, Bernd Rosemeyer, 
and Rudolf Caracciola. They are 
the “Big Three” of European rac- 
ing. When a German car races an 
Italian car, the issue is an inter- 
national one in Europe. In the last 
real test they had, Rosemeyer’s 
| Auto Union defeated Nuvolari’s 
Alfa Romeo in the Italian Grand 
| Prix at Monza last fall. The Van- 
derbilt Cup race gives the Italian 
his chance for revenge. 


| traveled, 
| This 
11, 1938. 


| partments, 


the straight- | 


the Yankee sector of “gasoline al- | 





authorized. During “learning” 
period beginners carry permits, 
must be accompanied by adult. 
During probation period they 
must report each month on miles 
accidents, arrests, etc. 
law becomes effective Jan. 
All sheriffs, police de- 

constables, ete., are 
required to report to the commis- 
| sioner of motor vehicles all ar- 
rests for violations of the motor 
vehicle laws. 

Convictions: All courts are re- 
quired to report to the state com- 
missioner the conviction for vio- 
lation of motor vehicle laws. 

License revocations: Suspension 
of driver’s license up to one year 
is mandatory in all felony convic- 
tions (i.e., manslaughter, drunk 
driving second offense, perjury in 
obtaining license). Three reckless 
driving convictions in 12 months 
is classed as a felony for this 
purpose. Also leaving the scene 
of any fatal or personal injury ac- 
cident. 

Center-line 
statute approves 
center-line curbs. 

Accident reporting: Drivers of 
all vehicles involved in accidents 
which kill, injure or cause dam- 
ages totaling $25 or more are re- 
quired to report the accidents to 
the state safety director on forms 


Arrests: 


separation: Special 
installation of 


| to be supplied by his department 


through sheriffs, police depart- 
ments, state police barracks, etc. 

Highway safety department: A 
traffic safety division is estab- 


|lished in the state highway de- 


To recom- 
ete., on 
commis- 


partment. Functions: 
mend routings, signals, 
state highways to the 
sioners. 

State roads through cities: One 
act gives the state highway de- 
partment jurisdiction and control, 
including cost of maintenance, 
over state highways running 
through towns and cities (except 
Indianapolis) as “funds are avail- 
able.” 


itil Approves Bill 


Allowing ‘In Transit’ Tags 
MADISON.—Gov. Philip F. La- 


| Folette has approved a bill pro- 


viding for the issuance of license 
plates for motor vehicles being 
delivered on their own wheels 


| from manufacturer to distributor. 


Under the statute, a set of two 
plates will be issued by the secre- 
tary of state at $25 for the first 
set and three dollars for each ad- 
ditional set. 
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| Rigid German Inspection System Dooms Junkers 
Only 


3% otf Accidents 


Due to Faulty Vehicles 


By ALEXANDER BALL 


BERLIN. (UTPS).—The rising; ance, the size of tires, the power | 


curve of road accidents is a re-| of headlamps and the noise of 


grettable and alarming 
quence of the motorization move- 
ment in Germany. Thirty-seven 
thousand six hundred people per- 
ished by road accidents in the 


conse- | 


| 


period from 1932 to 1936, while | 


five years of war in the time of 
Frederick the Great caused no 
more loss of human 
23,120. It 
ever, that the car registration 


curve rises here even more rap- | 


idly than that of traffic accidents. 


The number of cars in operation | 


in Germany rose from 1935 to 


1936 by 8 per cent, whereas the | 


number of road accidents in- 
creased from 250,000 to 263,000 by 
only 5.2 per cent. 

Much of this relative check 
upon road accidents—65 per cent 
of which are motor accidents—is 
due to a very strict system of 
compulsory inspection eliminating 
both incompetent cars and in- 
competent drivers from traffic. 
The recently established motor- 
ized police look sharply for defects 
in motor cars, and the fact that 
merely 2.9 per cent of the 1936 
road accidents in Germany were 
due to faulty cars, is likely to be 
already an effect of the inspec- 
tion system introduced with the 
road traffic act of 1934. This sys- 
tem does not include a periodical 
inspection of all cars. But it ob- 
tains the same effect by detailed 
regulations on the ground clear- 


Hupmobile Field 
Force Leaves for 
Respective Zones 


DETROIT.—Following a_ two- 
day meeting at the factory last 
week, twelve regional representa- 
tives of the Hupp Motor Car 
Corp. have left for their respec- 
tive territories, according to W. 
A. McDonald, vice-president and 
director of sales. Included in the 
group are many veterans known 


to automobile dealers throughout | 


the country, MacDonald stated. 
H. R. Roberts, with Hupp for 


more than 20 years, continues in | 
charge of Pacific coast sales; F. | 
who made the first 


A. Blank, 
Hupmobile sale in New York City 
in 1909, remains in charge 
metropolitan New York and New 
Jersey; J. W. Connor covers the 
western Great Lakes states; 
Donn Shelton has Kansas 
neighboring states; George N. 
James is in charge of the south- 


eastern region; A. P. Villain, New | 


York and Pennsylvania; L. M. 


board; J. M. Muggley, southwest; 


E. P. Clarkson, Canada; and Art|} 


Chantler, assistant to Lawson in 


New England. 
Present Hupp dealers and dis- 


tributors are now being contact- | 


ed by these men in preparation 
for the introduction of 1938 model 
Hupmobiles this summer, accord- 
ing to MacDonald, and within a 
few weeks will begin closing cer- 
tain open points where good dis- 
tributors and dealers have ex- 
pressed an interest in the Hupp 
franchise. In the past few months 
Hupp has received over 170 re- 
quests for franchises from dis- 
tributor and dealers in every 
state of the nation. 


Leverich Bill Signed 
MADISON, Wis.—Gov. Philip F. 
La Follette has signed the Leverich 
bill which provides for the creation 


of a nine-man commission to meet) 
with commissions from other states | 
to study proposed legislation, pass | 


upon bills that may be discrimina- 
tory and guard against measures 
that may have a tendency to build 
up trade barriers. 


life than | 
is a consolation, how- | 


of | 


|} annoy anybody more 


| m.p.h., 





cars. 

A rather vague general clause 
of the act provides: “Vehicles 
must be easily steerable and must 
be built and equipped so as not 
to impair anything and not to 
than is 
avoidable. If a vehicle is found 
not to be in conformity with the 


legal regulations, the competent | § 


authorities have to set a suitable 


term for the owner for removing | 


the defects. If necessary, the use| yames Gannon, right, of Bristol, Va., is shown with R. C. McClure, president of the Drugan Motor ©o., 





of the car in public traffic may 


be restricted or prohibited.” The | 


German courts interpret this 
clause rather narrowly, mainly 
because the German supreme 
court demands, for instance, that 
the purchaser of a second-hand 


car examine the vehicle thor- 


| oughly and with expert advice be- 


fore driving it, and that second- 
hand cars be not driven at full 
speed particularly when road and 
weather conditions are bad. 


But the detailed regulations on 
lighting, etc., contained in the 
same act are even more effective 
in removing unfit cars from the 
road. Ground clearance of cars 
of up to 3 liters capacity must be 
not under 8 inches. The jolting 
and bumping on bad roads, 
well as blow-outs, must not inter- 
fere with the internal connection 
and, functioning of the steering 
parts. Exhaust gases must pass 
silencers which cannot be dis- 
connected or cut out by the 
driver. The noise of a car in 
driving must not exceed a speci- 
fied volume at a speed of 25 
measured at a distance 
of 7 meters to the side. Solid rub- 
ber tires are disallowed for vehi- 
cles attaining a speed of more 


than 15 m.p.h.; where they are | 


permitted, their tread must not be 
lower than 2 inches. Exact mini- 
mum limits of brake retardation 
on level, dry roads are set up for 
fully loaded cars with warm 
brake drums. The beams of head- 
lamps must not materially devi- 
ate from the horizontal line when 
the car is either loaded or empty. 
In short, there is a whole cata- 
logue of prohibitions incorporated 


| in the traffic act, which is wholly 


sufficient for having junk cars 
withdrawn. 

Besides, the law on car regis- 
trations provides that the admis- 
sion of even a standard car is no 
longer valid when essential parts 


| such as brakes, steering unit or 


lighting equipment have been re- 


and | placed by others not of standard 


type. A new admission procedure 


| must then be carried through for 


the individual car. 
These regulations are enforced 


Lawson, New England; Glenn G.| by fines or by compulsory repair 
Jury, central midwestern states;|or scrapping of cars not coming 
C. B. Gaunt, middle Atlantic sea- | 
| officers, patrolling the roads in 


up to the above demands. Police 


HALF-CENT PER MILE MOTORING 


as | 


3 


SENTIMENTALIST REFUSES to part with his first car, a Cadillac he bought in 1904 for $975. 


of Bristol. McClure was unable to persuade Gannor to trade in the old car when the latter purchased 


the 1937 Cadillac also shown. 


speedy motorcycles, are entitled 
to stop every car they meet and 
to inspect it. If they raise objec- 
tions against some detail what- 
ever, the fault is either corrected 
in the next repair-shop or on the 
spot at the cost of the owner, 


| plus a fine of up to 150 marks; 


or the owner is compelled to 
demonstrate his repaired car be- 
fore the police officers of his 
home-town at a certain date, al- 
lowing sufficient time for thor- 
ough repair; or the car is “sicher- 
gestellt,” i.e., impounded pending 
repairs or scrapping. 

These measures are generally 
regarded as wholesome and nec- 
essary by the public, partly even 
by those directly concerned, the 
more so as the inspection of cars 
is carried through with great 
care. It is exactly prescribed, for 
instance, that the noise emitted 
by a car must be gauged “on a 
large level place with smooth 
surface. In order to avoid reso- 
nance, trees and bushes must be 
at least 14 meters distant from 
the car.” Headlights and their 
compulsory anti-dazzle devices 
are tested by means of a grey 
cloth in a frame set at 10 meters 
distance before the car and pro- 
vided with marks showing thé 
distribution, clearness and inclina- 
tion of the beam. 

Certain modifications of the 
German road traffic act, in par- 
ticular the introduction of com- 
pulsory technical courses for un- 
disciplined drivers, are being con- 
sidered at present. We shall re- 
port thereon as soon as the law 
is promulgated. 


George C. Ussher 

SOUTH BEND, Ind.—George C. 
Ussher, 55, general credit manager 
of the Studebaker Corp., died June 
25 of a heart attack in Chicago, 
where he was attending the 
National Assn. of Credit Men con- 
vention. He was born Jan. 29, 1882, 
in St. Thomas, Ont., and came to 
South Bend 25 years ago at which 
time he became connected with the 
Studebaker organization. He is sur- 
vived by his widow, two sons and 
one daughter. 


was achieved by Walter 


B. Bolton, left, endurance driver, in a round trip from Toledo to 


Pensacola, Fla., in a Willys sedan, averaging 34.92 miles per gallon, | plan and it is expected that the | 
consuming only 63 gallons of fuel on the 2,200-mile trip. 


Wilson, president of Willys-Overland, is congratulating Bolton. 





Hadson’s Group 


Sales 


Program Bringing Results 


DETROIT.—The first week of 
Hudson’s group sales program 
has brought gratifying ‘success, 


according to W. R. Tracy, vice- | 


president in charge of sales for 
the Hudson Motor Car Co. With 
only 150 of the meetings held, 
12,699 potential prospects already 
have been reached, Tracy says. 
A substantial number of new 
and used cars were sold during 
these early shows and nearly 1,- 
000 appointments were made for 


June Buick Sales 
To Date Are 64% 
Above Last Year 


FLINT.—Sales of Buick motor 
cars during the second 10 days 
of June totaled 6,569 units, com- 
pared with 3,988 in the corre- 
sponding period of June last year, 
a gain of 2,581 cars or 64.4 per 
cent, it has been announced by 
W. F. Hufstader, general 
manager. 

Hufstader said that deliveries 
continued to be governed by the 
ability of the Buick factories to 
turn out cars, with domestic de- 
liveries to retail customers paral- 


leling factory shipments to deal-| 


ers. 

Dealers report an _ unusually 
heavy bank of unfilled retail or- 
ders, he said, which showed a 
slight reduction from the pre- 
vious report of June 10, with the 
prospects that Buick division 
will enter July and the midsum- 
mer season with a record bank 
of new car business. 


Retail sales of used cars dur- 
ing the second 10-day period of 
June totaled 10,595 units, with 
used car stocks remaining un- 
changed from the previous period 
at approximately 31,000 cars. At 
the rate of turnover maintained 
thus far this year, this repre- 
sented approximately 28 days 
supply, Hufstader said. 


Sunday Closing Drive 


Is Sponsored by PATS 


PHILADELPHIA (UTPS). — A 
drive is being sponsored by the 
Philadelphia Automobile Trade 
Assn. for the year around Sunday 
closing of all new and used car 
dealers. A blow-up of a letter ad- 


dressed to all these dealers has | 


been sent out, arguing the case 


4| for a six-day week and cards en- | 


closed to be filled in and mailed 
by all those who will subscribe to 
the plan and observe it. 

Many new car dealers and quite 
a few of the larger used car oper- 
ations have already signified their 
support in this Sunday closing 


fall in line. 


sales | 


immediate demonstrations of 
| Hudson or Terraplane. 

| Hudson’s group sales program 
will continue for several weeks, 
during which time it will be pos- 
sible to reach every Hudson and 
Terraplane dealership in America 
with a program that tells a com- 
plete, dramatic Hudson and 
Terraplane sales story to an 
especially selected audience of 
prospective automobile buyers. 


The show consists of a short 
film of entertainment, followed by 
a 40-minute sound picture of 
Hudson and Terraplane estab- 
lishing performance, endurance, 
economy, hill climbing, accelera- 
tion and _ safe-stopping records 
under American Automobile Assn. 
| supervision. Interwoven in this 
picture is a dramatic presenta- 
tion of Hudson and Terraplane 
sales features. This program is 
supplemented by a_ complete 
showing of the Hudson and 
Terraplane line, refreshments and 
additional entertainment. 

Enthusiasm of audiences has 
been universal. Many distributors 
and dealers are planning to re- 
peat performances at later dates 
and many requests have been 
made for special showings before 
lodges and civic organizations. 


Chrysler Saiaa 
Up In New York 


NEW YORK.—During the first 
six months of this year retail de- 
liveries of new passenger cars in 
the metropolitan area by the 
Chrysler-New York Co. and its 87 
dealers, were 14.8 per cent higher 
than during the same period last 
year, according to Wm. D. Stew- 
art, president of this company, 
largest of Chrysler corporation’s 

| distributors. 

For these first six months de- 
liveries to the public of Chrysler 
}and Plymouth passenger cars in 
|the 10 metropolitan counties to- 
taled 8,985 as compared to 7,825 
|during the same months last 
| year. 

“Prospects for the next six 
months,” Stewart stated, “are bet- 
ter than ever. During June there 
was no apparent let up in the de- 
|mand and I expect a further in- 
crease in sales during the next six 
| months.” 


Layoffs Announced 


MEMPHIS, Tenn.—About 1,000 
workmen at the Fisher Tennessee 
| division of General Motors will be 
| laid off for two months, Keith M. 
Spurrier, manager of Memphis plant, 
| has announced. During the fina 
| two weeks of June, 500 were laid off 
|}and 2,100 remained at work. This 
force will be cut to 1,500, but full 


David R.| majority of the other dealers will! operation is expected again late in 


| August or first of September. 
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May Retail Financing Volume Drops 9% from ’36 


But Month Shows Rise 
Of Nearly 5% Over April) 


WASHINGTON.—Dollar volume é 


of retail financing of new pas- 
senger automobiles for May shows | 
a decrease of almost 9 per cent as 
compared with May, 1936, and an 
increase of 61 per cent as com- 
pared with May, 1935, according | 
: preliminary estimates released 
this week by the department of 


commerce. _ Compared with April, | 


Fuel Tax Largest 


On Any One Item, 


Survey Declares 


NEW YORK.—The gasoline tax 
is the largest tax imposed in the 
United States on a single article, | 
the Twentieth Century Fund re-| 
ports in its recent survey of| 
taxation. It produces 7 per cent | 
of all federal, state, and local | 
revenues and 3 per cent of fed-| 
eral and 9 per cent of state and 
local revenues, the survey states. | 


No state failed to spend more 
on construction and maintenance 
of its roads than it received in 
gasoline taxes in 1929, the fund’s 
research staff notes, in discuss- 
ing the theory that those who 
pay gasoline and other automo- 
tive taxes receive equal or greater 
benefits in return, in the form 
of improved highways and roads. 

The federal revenue from the 
gasoline tax alone was 75 per 
cent of total federal grants-in- 
aid for highway work in 1933, 90 
per cent in 1934, and 58 per cent 
in 1935. Total automotive tax 
revenues, however, including 
manufacturers’ excises on _ oil, 
tires, tubes, automobile bodies 
and accessories, were 105 per cent 
of federal aid expenditures in 
1933, 183 per cent in 1934, and 96 
per cent in 1935. 

No taxes on automotive prod- 
ucts were collected by the federal 
government in 1930 and 1931, the 
report states. Although manu- 
facturers’ excises had been levied 
from 1918 through 1929, the 
gasoline tax was not imposed un- 
til the Revenue Act of 1932, which 
again imposed other automotive 
taxes. In 1936 the return from 
the excise levies reached a total 
of approximately $122,000,000. The 
gasoline tax has produced as 
high as $203,000,000 in 1934; in 
1936, at a lower rate, it netted 
$177,000,000. Combined  revenus 
from these sour accounted 
8 per cent of total federal 
enue in 1936 

Grants-in-aid 
highway work 
000,000 in 1935 
1936. This year 
exceed these 
to budget 


for 
rev- 


es 


the states for 
yunted to $282,- 
and $244,000,000 in 
the grants will 
figures, according 
estimates. State motor 
fuel collections totalled $652,403.- 
000 in 1936, of which $133,416,000 
was turned over to the localities 
to spend. 


to 


am 


N.Y. Car Deaths Continue 
Steady Rising in May 

ALBANY, N. Y.—<Auto fatali- 
ties throughout the .state con- 
tinued to rise during May with 
the one exception of New York 
city, where a decrease was noted. 
The monthly statistical review 
of the bureau of motor vehicles 
this week showed a total of 7361 
accidents resulting in 238 deaths 
and 9415 injuries. 

Two encouraging factors noted 
by Charles A. Harnett, commis- 
sioner, were the decrease in the 
percentage of pedestrian deaths 
and the absence of a fatal acci- 
dent in which a drunken driver 
was involved. The report further 
revealed a considerable increase | 
in the number of fatal accidents | 
involving female drivers and 
drivers of both sexes under 25 
years of age. 


| 1937, with the same month of pre- | 


| changes from April to May in past 
| years are shown below: 


| May, 


May, 


| 


| 
there was an increase of} 


about 5 per cent. 
| 


Aggregate volume for the first | 
five months of this year was at| 
about the same level as the first | 
five months of 1936 and about 55 
per cent higher than for the cor-| 
responding period of 1935, it is 
| Shown. 


Percentages are based on daily 
average figures with each business | 
day of the week weighted accord- | 
| ing to the relative volume of busi- 
|/ness as determined by experience | 
in the trade. Comparison of May, 


1937, 


vious years and the percentage 


Comparison of May, 1937, with the 
Same Month of Previous Years, 
May, 1937, was: 


May, 
May, 
May, 
May, 
May, 
May, 
May, 
May, 


1936 
1935 
1934 
1933 
1932 
1931 
1930 


8.6 per cent lower than 
61.4 per cent higher than 
63.3 per cent higher than 
196.4 per cent higher than 
226.8 per cent higher tsan 
60.1 per cent higher than 
22.0 per cent higher than 
9.4 per cent lower than 
April-May Changes 
Percentage Change From April: 
May, 
May, 
May, 
May, 





May, 
May, 
1930 .... 
1929 
Estimates are based upon fig- 
ures reported to the bureau of the | 
census by a sample group of large 
finance companies that have been 
in continuous operation since 
1929. The dollar volume of these 
organizations represents over 
three-fourths of the automobile 
finance business written by all 
finance companies reporting to the 
bureau, it is stated. 


Qhio Assn. Signs 
Pact W ith UAW 


EAST LIVERPOOL, O.—After 
several weeks of negotiations, the 
East Liverpool Automobile Deal- 
ers Assn. and Local No. 412, 
United Automobile Workers, have 
agreed on a ten-month contract 
regulating hours and wages. 

A 44-hour week 
creases, averaging 
and 15 per cent, are 
the contract. Other 
between the higher and lower 
paid crafts also are stipulated 
Minimum wage rates were agreed 
upon, with mechanics and body- 
men to receive not less than 
cents an hour, officials of 
union said. 

The 


May 


and pay in- 
between 10 
provided in 
adjustments 


iv 


the 


contract will become effec- 
tive July 6 and remain in force 
until June 1, 1938. Eleven regular 
dealers and six independent deal- 
ers signed the new agreement. 


Pontiac to Build 
3 Plant Additions 


PONTIAC.—Addition of nearly 
60,000 square feet of floor space 
to the huge Pontiac Motor plant, 
in preparation for greater volume 
in the near future, is announced 
by H. J. Klingler, general man- 
ager. 

Three separate new buildings, 
all either already under con- 
struction or soon to be started, 
comprise the expansion program. 
One is a new structure to house | 
a school for plant apprentices; 
another a new foundry addition 
to be used mainly for core stor- 
age, and the third a _ separate 
plant administration building 
which will also house executive 
dining and conference rooms. 

The new apprentice school is| 
already under construction and 
is being built adjacent to the) 
plant frame storage building. The | 


| high. 


| Pontiac. 


'*| Va. Association 
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GLIDER TEAM FROM UNIVERSITY of Detroit has chosen a Graham 120 supercharger with 
overdrive transmission to launch its craft at the 8th annual glider contest at Elmira, N. Y. The mem- 
bers of the team, shown above, expect to gain an added advantage from the use of the 120, running 


in second gear. 


foundry addition, to connect two! 
present foundry units, will be 230} 
feet long by 88 feet wide, -34 fe et | 
The new administration | 
building will front on the present | 
driveway adjacent to plant nine, | 
and will house the plant execu-| 
tive personnel. This building will} 
be in addition to the executive | 
administration building now ~ 
cupied downtown 


President Hits 
Insurance Law 


By L. D. BRAY 


RICHMOND, Va.—John B. 
Dey, president of the Tidewater 
Automobile Assn., and A. L., Tim- 
mons, secretary of the group, ap- 
pearing before a state legislative 
advisory council subcommittee on 
compulsory motor vehicle liability 
insurance, declared the adoption 
of a law providing for such in- 
surance “would inflict penalties in 
the way of higher rates on the 
careful as well as the careless 
driver. It also would increase 
recklessness, irresponsibility, and 
the faking of claims.” 

Irving Kline, prominent auto- 
mobile dealer of Norfolk, testified 
before the sub-committee that the 
rate in Massachusetts on Ford 
ears had increased from $29 to 
$80 annually in the 10 years since 
the plan became operative 

Albert O. Boschen, house of del- 
member from Richmond, 
advocating “some form of auto- 
mobile liability,” declared that 
‘something should be done get 
the many $25 second-hand cars 
off the highways or their 
drivers responsible for dam- 
ages they inflict.” 

W. A 
Richmond 
ed _ that 
cent of 


egates 


to 


make 
the 


Mvers director of the 
Safety Council, assert- 
“approximately 60 per 
the cars in Virginia lack 
liability insurance. I think Vir- 
ginia could pass an equitable law 
even if Massachusetts has not.” 
Following the public hearing, 
June 28, the legislative subcom- 
mittee held an executive session. 
Members said the group’s recom- 
mendations will be submitted to 
the legislative advisory council, 
and it is expected that the latter 
will make formal recommenda- 
tions to the 1938 session of the 
state legislature. 


Ga. Legislature Faces 
Special Tax Session 
ATLANTA.—Gov. E. D. Rivers 
is expected to call a special ses- 
sion of the Georgia legislature in 
the near future. Meanwhile, mem- 
bers of the legislature are said to 
be scanning numerous revenue 
sources in an apparent effort to 


circumvent a sales tax, often re- | 


“last resort” for 
$20,000,000 


as the 
the 


ferred to 
financing 
budget. 


One of the latest suggestions is | 


for a “luxury” sales tax—a levy 


| plant, 
| this week. This is the day fol-| 
| lowing the opening of the hearing 


| was 


state . 
| duction 


Ford Hits Laber Charges 
As UAW Plans New Drive 


DETROIT. — Reopening of “the | ket 
UAW campaign to organize Ford | 
workers has been set for 6 a.m., 


union leaders announced 


on national labor relations board 
charges that the Ford company 
guilty of “malicious and 


brutal assault” on CIO organ- 


|izers during the disturbance at 


the Ford gates, May 26. 


The union leaders on that date 
“got a small sample of what 
they'll get if they ever come out 
again,” Harry Bennett, Ford per- 
sonnel director, declared Monday 
in copyrighted interview appear- 
ing in the Detroit Times. 

Reiterating his denial of “thug- 
gery,” however, in the _ service 
personnel, Bennett declared that 
the only armed men in the fac- 
tory are those who guard the 
payroll and power plant. He re- 
vealed, the Times said, that the 
company carries $1,000,000 in 
cash at all times “to meet daily 
payrolls.” 

Ford's Ben- 

340 


“espionage system,” 
net said, consists merely of 
“service” men. 

He declared that the Ford plant 
is thoroughly organized, “almost 
to the last man,” the interview 
tated. “We know we can get 
more from Ford than from any- 
one else The employes know 
that he will do more for them 
than union labor ever will.” 
Ford Almanac 
by the company, de- 
clared that the true meaning of 
the labor drive against Ford is 
that “with Ford paying $6 a day, 
the financiers also are forced to 
pay high wages in their plants, to 
attract labor. They want that 
topped! 

“That's 
trying rig 
do busines 


The issued 


Thursday 


why they are 
zht now to force 
ss their way. 

“That is the true meaning of 
this drive to force Ford to ac- 
cept an outside party as a wage 
dictator for Ford employes when, 
for many years, Ford voluntarily 
has paid his employes the highest 
industrial wages in the world. 

“Heretofore Ford has always 
paid the highest wages his indus- 
try could afford. 

“The next step in the game of 
the financiers will be wage stan- 
dardization. 

“All plants of the same kind 
will pay the same wages. 

“The skilled worker will have 
lost the benefit of his skill—be- 
cause he will then have no mar- 


again 
Ford to 


Steel Operations Up 
YOUNGSTOWN, 0.—Steel 
this 

the 
23, 


week promises to ap- 
level of the week of 
just before the strike} 


area 
proach 


| 


pro- | 
in the greater Youngstown | 


ket where he can sell it for a 
price higher than that named by 
| the wage dictator. 


“And should you sign away 
your rights, you will find out, a 
little later on, when all industries 
are under one control, that Ford 
cannot raise wages in his own 
plant—as he has done so many 
times before. 


“He would not be allowed to. 

“Tf he did it would cause trouble 
in the other plants controlled by 
the financiers’ wage dictators.” 


Flint Salesrooms 
Are Opened After 
Month of Strikes 


FLINT.—After being closed by 
strikes for nearly a month, 40 
automobile sales and service es- 
tablishments and used car lots 
here were reopened Thursday, 
while striking salesmen, mechan- 
and office workers met to de- 
termine a course of action. The 
3uick factory branch salesroom 
was one of the only ones remain- 
ing closed. 


ics, 


of the dealers said that the 
effected without settle- 
differences causing 
was decided upon 
The reopening, how- 
after a meeting Wed- 
ght business men 
1embers of a law and 
which was formed 
Saturday. 

1 by Flint business 
ague, which now lists 
300 members, voted Wednesday to 
the sheriff and other law 
enforcement agencies in preserv- 
ing law and order here. In mak- 
ing the pledge, the league an- 
nounced that it would in no case 
operate independently as a vigi- 
lante unit, but would supply law 
enforcement agencies, at their 
request, with “sufficient volunteer 
personnel,” who shall be depu- 
tized, to help carry out their 
duties under any and all circum- 
stances. 


One 
reopening 
nent of 
the closings, 
individually 
‘ r, came 

day ni 
ho are n 
order league 


retly last 


the 


ne or 


Organizer 6S 


mé¢ the le 
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Gr: oes Takes C harge 


Of Distribution in N. Y. 

NEW YORK. — Graham - Paige 
Motors Co. has assumed direct 
charge of distribution of Graham 
cars in the metropolitan territory, 
it was announced by F. R. Val- 
pey, vice-president and general 
sales manager, at a meeting of 
| dealers in Essex House. Valpey 
| described the move as part of an 
| expansion plan. 

Lansing Thoms, eastern sales 
manager, and Leo Barrett, dis- 
| trict manager, outlined measures 
| designed to increase Graham 


May 
on selected items—rather than a eee The level was about 73 per |} sales in July by more than 100 


general sales tax. 


cent. 


per cent. 








Seven Car Makers Sign FTC ‘Misleading Ad’ Pact 
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©- 


Practice Already Stopped, 
According to Stipulations 


WASHINGTON. - 
panies manufacturing 
biles have entered 


Seven com-| 


their advertising 
with the sale of passenger cars, 
it was officially announced here 
this week. 


The stipulations were signed by | 


Hudson Motor Car Co., Graham- 


Paige Motors Corp., Studebaker | 


Corp. and the Studebaker Sales 
Corp. of America, Chrysler Corp., 
Nash-Kelvinator Corp., 
Motor Car Co., and Auburn Auto- 


mobile Co. The Chrysler stipula- | 


tion was also signed by its sub- 
sidiaries, Chrysler Sales Corp. 1 and 


Discussions Set 
By ATAM for Its 


Summer Meeting 


CHICAGO.—Tentative program 
for the three-day midsummer 
meeting of Automotive Trade 
Assn. Managers, to be held in the 
Congress Hotel Aug. 4-6, 
the following discussions 
speakers: 


Aug. 4—“Developments in Price 
Maintenance,” by president offi- 
cer, C. S. Klugh, manager, Penn- 
sylvania Automotive Assn. 

“National Summary,” by Arnon 
N. Benson, general 
N.A.D.A. 


“Local Appraisal Bureaus,” 
West Coast, Tod Bates, general 
manager, Motor Car Dealers 
Assn. of San Francisco; for Mich- 
igan, S. R. McMichael, secretary, 
Michigan Automotive 
Assn. 

“Price Maintenance 
tion,” by Hon. G. Erle Ingram, 
Wisconsin senator; John E. 
Raine, general manager, Automo- 
bile Trade Assn. of Maryland. 

“Some Fallacies of Used Car 
Control,” by John W. Dineen, di- 


rector sales division, General Mo- 


tors Corp. 

“Safety Lanes,” by Sidney J. 
Williams, director of public 
safety, U. S. Safety Council. 

“Safety from the Standpoint of 
the Automotive Engine,” by Don 
Blanchard, secretary, engineer- 
ing relations committee of S.A.E. 

Aug. 5—Presiding officer, Pal- 
mer E. Hanson, general manager, 
Milwaukee Automotive Trades, 
Inc. 

Report by “Committee on State 
Legislation Reports,” by Harry G. 
Bragg, chairman and manager, 
Automobile Merchants Assn. of 
New York. 


“All Not Quiet on the Labor | 
Front,” Gordon L. Hostetter, ex- | 


ecutive director, Employers’ Assn. 
of Chicago. 

“The Campaign Against Fi- 
nance Packs,” William M. Far- 
rar, general manager Cleveland 
Better Business Bureau; John R. 
Walker, executive vice-president, 
National Assn. of Sales Finance 
Companies. 

. Aug. 6—Presiding officer, Harry 
T. Gardner, secretary-manager, 
Cincinnati Auto Dealers Assn. 

“National Plans,” by Alfred 
Reeves, vice-president and gen- 
eral manager, Automobile Manu- 
facturers’ Assn. 

“The Paris Exposition,” (illu- 
trated by colored slides), by H. H. 
Shuart, manager, Detroit Auto 
Show Assn. - 

“The Next Chicago Show,” A. C. 
Faeh, general manager, Chicago 
Auto Trade Assn. 

Inspection of the International 
Amphitheatre, where the Chicago 
show is held. 

Lunch at Saddle and Sirloin 
Club in the Amphitheatre. 


automo- | 
into stipula- | 
tions with the federal trade com-| 
mission to cease using represen- | 
tations said to be misleading in| 
in connection | 


Packard | 


include | 
and | 


manager, | together with the picture of a 





|} at factory,” 





De _ Soto, Brothers 
Plymouth. 

Certain 
companies, according to the stip-| 
ulations, contained the picture of 
a& car equipped with accessories, 
and featured in large, conspicu- | 


Dodge and 


| ous type a purported selling price | 
| which actually was less than the} 
of the car complete with | 
as pictorially repre- | 
Elsewhere in the adver- | 


price 
accessories 
sented. 
tisements, and appearing in much 
smaller type, were such words as 


“and up,” “all prices list at fac-| 


tory,” “f.o.b., Detroit,” and 


“equipment extra.” 


According to the stipulations, | 


the companies stated that they 


have already discontinued the use | 


of such advertising and it is note- 


| worthy that in December of last | 
| year the Automobile Manufactur- 
ers’ Assn. announced a change in| 
the policy of its members with} 


respect to price advertising which 
covered the same ground as the 
present stipulations. 


The companies agreed to desist 
from using in advertising matter: 


(1) Any purported price figure, 
either with or without the pic- 
torial representation of a passen- 
ger car, so as to imply that such 
price is the price of the car pic- 
tured or otherwise described, un- 
less this designated price is, in 
fact, the price of and refers to 
the car so pictured or described. 


(2) Any purported price figure 


passenger car, or in any other 
manner, implying that the car to 
which such price figure pur- 
portedly refers can be purchased 
at the advertised point of delivery 


| for the price designated without 
Trades| 


| except certain taxes and assess- 
Legisla- | 


payment of any additional amount 


ments, unless such is a fact, or 
unless the items making up the 


| additional payment also are listed 


in the advertisement in suitable 
words printed in prominent and 
easily readable type. 


(3) The pictorial or other repre- 
sentation of a car and of its pur- 
ported price, either “f.o.b.,” “list 
or advertised point 
of delivery, so as to imply that 
such price is that at which the 
car and the pictured accessories 
are sold, and that it includes all 
other charges except freight and 
transportation (in case the price 
advertised is “f.o.b.” or “list at 
factory”), and except state and 


| local taxes, assessments and sales 


taxes, unless such is a fact. The 
stipulation provides that if the 
designated price refers to the 
sales price of the car without ac- 
cessories, and does not include 
the cost of the accessories pic- 


| tured and the amount of all other 


charges, except freight or trans- 
portation and taxes and assess- 
ments, then the advertised price 
shall be accompanied by suitable 
words in conspicuous type indi- 


| cating clearly that the price ad- 


vertised does not include the ac- 
cessories and other charges, and 
that their price and the charges 
shall be added to that repre- 
sented as the sale price of the car 
advertised. 


Wisconsin ‘NRA’ Doomed 


By Adjournment Vote 


MADISON, Wis.,—With the 
legislature voting for sine die ad- 
journment July 2, a number of 
pending bills are believed doomed, 
including the Vaughan measure 
providing for the extension of 
the Wisconsin Recovery Act, 





which automatically expires in 
July. 

Extension of the act, under 
which a dozen industries were 
operating codes, was sought by 
a number of automobile dealers 





who favored a code for their in- 
dustry. 





advertisements of the/|f 


THIS GLASS-WALLED ACOUSTIC laboratory has just been com- 
pleted at General Motors’ proving ground, and is one of the many 


steps being taken to provide safer cars, P. A. Collins, right, Chevrolet | 
engineer in charge of experimental work, 


is inspecting a set-up, 


wherein sound will be analyzed, which is being installed by Paul 


Huber and E. E. 


Wilson, acoustic engineers, 


GM Acoustical Laboratory 
Is Ready for Experiments 


FLINT. — A new acoustical lab- 
oratory for the detection of | 
sound in automobiles, and its 
elimination, was placed at the dis- | 
posal of Chevrolet engineers at | 
the General Motors proving 
ground this week. 

The laboratory, one of the most | 
completely-equipped buildings of | 


its kind, will provide Chevrolet | peen 


engineers with greater facilities | 
for co-ordinating mechanical ex- 
cellence and silence of operation | 
than they have ever before pos- 


sessed, officials declared. The lab- | 


oratory also will be 
other divisions of GM. 


used by| ; 
| layer of concrete has been laid. 


Enclosed within the buildings | 


sound- 
its sep- 


specially-built 
each with 


are two 
proof rooms, 


Registration Fee 
Receipts Up in Pa. 


| pressed rock wool, 


HARRISBURG, Pa. (UTPS).— 
Receipts from automobile regis- 
tration and other activities of the 
bureau of motor vehicles to June 
1 reached a total of $33,732,264, 
an increase of $3,326,848 over the 
corresponding period last year. 

There are 1,592,575 passenger 
cars registered in Pennsylvania 
as compared with 1,456,629 last 


year, an increase of 135,946. Com-| { 


mercial vehicle registration to 
date is 246,231 as compared to 
231,855 for the first five months 
of 1936. 


Receipts from the liquid fuels 
tax were 13 per cent greater dur- 
ing the fiscal year ending May 31} 
than during the preceding year. | 


Georgia Court Upholds 
State’s Truck Tax Aet | 
GAINESVILLE, Ga.—The new | 
bus and truck tax act was upheld 
in Hall county superior court here 
June 28 by Judge B. P. Gaillard 
jr., in the first of three cases | 
brought before him questioning 
its validity. 

Challenging constitutionality of 
the act on grounds it discrimi-| 
nated against them by exempting 
vehicles on fixed routes, the suit 
was instituted by a group of At- 
lanta transfer companies. The 
latter also contended they came 
under exemption provisions of 
the act. 

The so-called bus and truck 
act was designed by its sponsors 
to yield approximately $2,500,000 
annually in revenue. Other suits 
challenging its constitutionality 
remain to be heard. 





| another layer of rock wool, 


| arated from the rest of the build- | 
|ing by a six-inch air space. 
| cessively, they include a six-inch 


, arate walls, ceiling, and floor to 


shut out outside noises. Sounds 


| initiated in these and other test- 


ing rooms are recorded on instru- 
ments set up in a central con- 
| trol room, which has 48 separate 
circuits connecting it with vari- 
ous outlets in the five testing 
rooms in the building. 

An’ unusual construction has 
employed in the “silent 
rooms,” in one of which the air 
is so still that the silence is op- 
pressive. The floor is built on a 
six-inch concrete base, which is 
topped by a layer of heavy felt 
“chairs” over which a three-inch 


On top of that comes a layer of 
rock wool, a two-inch air space, 
and 


a covering of transite. 
The ceiling and walls are sep- 


Suc- 


layer of concrete, two-inch air 


space, two-inch 


layer of loose 
a covering of 


two-inch 


space, 
and 


rock wool, 
transite. 
One of the “silent rooms” 
built to admit an automobile for 
body, chassis, and engine acous- 


| tics tests, while the other will be 
| used principally for parts testing. 


A third insulated room contains 
an engine dynamometer and ap- 
paratus for operating the chassis 
dynamometer tests. 

An overhead treadmill has been 
built into the ceiling of another 
room in order to eliminate vibra- 
tion during chassis dynamometer 


| testing. The car is raised to roof 


level on a special hoist and run 
onto the wheels of the treadmill 


| on the roof of the building. A spe- 
| cially constructed portable re-- 
| cording machine measures the re- 
| quired data in the room below. 


The new laboratory will be un- 
der the direction of A. J. Schame- 
horn, proving ground director, 
and E. E. Wilson, engineer in 
charge of the acoustical division. 
P. A. Collins, Chevrolet engineer 
in charge of experimental work, 


| will supervise all Chevrolet work 


at the new laboratory. 


Hercules is Popular 
At Road, Marine Shows 


CANTON, O.—At displays of 
road- building equipment held 
during recent months in various 
parts of the country and at the 
New York Motor Boat Show, 
Hercules engines enjoyed consid- 
erable preference among the ex- 
hibitors, according to Charles 
Balough, president of Hercules 
Motors Corp. 


| age 


} in 


| omy 


layer of com-| 
two-inch air | 








Willys Lianchil 
Miles-Per-Gallon 


Contest in Nation 


TOLEDO.—A nation-wide Willys 
economy contest has been 
launched by Willys-Overland Mo- 
tors, Inc., David R. Wilson, presi- 
dent, announced this week. 


Willys dealers throughout the 


| country have Willys cars equipped 


with 1/10-gallon test tanks and 


|are inviting car owners and driv- 
|ers to drive the cars in test runs 
| over set courses. 


Winners will be 
determined by the greatest mile- 
per gallon and the best 50- 
word essay on “Why the Willys 
Fills My Motoring Requirements.” 


Two Willys sedans, automobile 
radios and bicycles are included 
prizes that will be awarded 
national and territorial winners. 
A Willys de luxe sedan will be 
offered as the grand prize and a 
Willys standard sedan will go to 
the contest awarded honorable 
mention. 


The contest, according to Wil- 
son, has been designed to afford 
motorists first-hand proof of op- 
erating economy of the Willys, 
owing to the fact that 90 per 
cent of all current purchases of 
automobiles are based on 
economy. 


“The industry as a whole has 
applied the economy measuring 
stick for the value of a motor car 
through their® advertising and 
sales tactics being stressed with 
retail organizations,” Wilson said. 

“One of the first questions a 
prospective purchaser asks an 
automobile salesman today is 
‘How many miles to the gallon 
will the car give?’ We are going 
to let the new Willys answer that 
question by inviting everyone to 
drive a Willys with the special 
test tank, visible to his or her 
own eyes. 

“We are satisfied with the econ- 
records made by the new 
Willys and so are thousands of 
owners who have written us let- 
ters testifying to mileage up to 
35 miles to the gallon, and in 
many instances individual reports 
have shown mileage in excess of 
that figure. However, we are 
staging this national economy 
contest to afford everyone the op- 


| portunity of making a personal 
is | check 
| before purchasing a car. 


on the Willys economy 


Fast Pace Kept 
By Traffic Deaths 


WASHINGTON. — A slight in- 
crease in motor fatalities was re- 
corded in 125 principal cities dur- 
ing the week ending June 18 as 
compared with the same period 
last year, the bureau of the cen- 
sus’s detailed report reveals. The 
figures are 156 and 154, respec- 
tively. 

It is shown that during the first 
14 weeks of this year, the number 
of fatalities was greatly in excess 
of the number reported for the 
corresponding weeks of 1936. Be- 
ginning with April 16, 1937, a de- 
crease in the number of deaths 
was shown for several weeks as 
compared to the deaths last year. 
Despite these decreases, however, 
the total number of deaths re- 
ported for the first 24 weeks is 
still far above that for the com- 
parable period of 1936, since there 
were 4,252 deaths reported in 1937 
and 3,592 in 1936 in the 125 major 
cities. 


Martin Transferred 


CHICAGO.—C. W. Martin, for- 
merly Chicago branch. manager of 
the General Tire & Rubber Co., has 
been transferred to Kansas City, as 
district manager of the company 
there. 
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12 TH. YEAR 


Utopia? 

ENNSYLVANIA enacted into law this week a series of 

used car controls which are perhaps as drastic as any 
yet adopted. The law establishes a five-man dictatorship 
over automobile dealers and salesmen in what will be 
called the Motor Vehicle Dealers Commission. This 
board will have power to fix new car prices, as established 
by the manufacturer, and used car allowance values based 
upon the average selling prices of used cars. It has 
power to subpoena, and recalcitrant witnesses can be held 
in contempt. It is a state instrumentality and its powers 
are backed by the threat of fine or imprisonment. 

Under the provisions of this law, approved appraisers 
are appointed and the value which they place upon a used 
car shall be the highest value any dealer may allow for 
it as a trade-in. We have no doubt in our mind that many 
dealers in the state sincerely believe that this measure 
will lead the automobile retailing industry into the prom- 
ised land. We regret that we cannot wholeheartedly 
share this opinion. 

Reading this new law in the cold light of a lead-colored 
Detroit sky, it seems to be the most complete invasion of 
individual rights conceivable. In forming this opinion, 
we have given due consideration to the exigencies of the 
times. Under its terms nothing can be hidden from the 
commission. Dealer books must be open at all times. A 
dealer’s right to continue in trade hinges not on his abil- 
ity but willingness of the board to grant or continue his 
license. While much of the same regulations set up under 
the old NRA code are contained in the present Pennsyl- 
vania law, the difference as we see it was that NRA was a 
permissive law which permitted internal regulation of an 
industry by the industry itself. Under the Pennsylvania 
law the industry will be regulated by a state body despite 
the provision that four of the five commissioners must be 
members of the industry. 

In practice, the Pennsylvania law may prove the ideal 
for which dealers have been seeking. We sincerely hope it 
does. But we always have questioned the stability of a 
Utopia resting upon the rubber crutches of legislation. 


Disciplinary Action 

/ SLE quiet reigns along the automotive labor front, 

Homer Martin, president of the UAW Friday an- 
nounced that three organizers had been transferred to 
other posts to discipline them for their part in wildcat 
strikes. If this action proves a bonafide démotion for these 
trouble makers it is admirable. On the other hand, if this 
action was taken merely to transfer these worthies from 
the rapidly browning local organization fields to greener 
pastures, it is pure subterfuge. 

Complete excommunication or at least a definite sus- 
pension from the union would have been more straight- 
forward. During the past five months more than 200 wild- 
cat strikes have interrupted production in GM plants 
alone. Transfer to the hinterland seems a small price to 
pay for such irresponsibility. Labor gains are too dearly 
got to be lost quickly through careless action. Labor alone 
can purge itself of radicals who thus rob it of its good 
name. Mere transfer leaves them still in a threatening 
position. 





—A word in 


: ise | 


(Clipped and Contributed) 


The following discourse, “Petro- 
leum—The Story of a Folly,” was 
prepared by the Bureau of Re- 
search and Education, Advertising 
Federation of America: 


rz THIS day and age we are apt 
to take things for granted. While 
we live more comfortably and 
work less than our grandfathers 
did, it is hard to realize how 
completely our modern way of 
living is dependent on certain 
products developed a compara- 
tively short time ago. Take 
petroleum, for instance. 

Try to imagine: Twenty-eight 
million automobiles stalled on the 
highways, airplanes unable to 
leave their fields, a million farm 
tractors completely useless, all 
industry at a standstill, millions 
of homes without heat and light, 
many necessary medicines un- 
available to the sick, transporta- 
tion halted, the food supply of 
great cities stopped! 

a 


Can you picture such a calam- 
ity? Stop the flow of oil, and all 
these things will happen. Our 
machine age literally runs on oil. 
Not a wheel turns without it. 
Petroleum is as essential to our 
welfare as is the keystone to an 
arch. Fortunately, America has 
no cause for alarm. During the 
77 years of its existence, the 
petroleum industry has never 
failed to supply all needs. 


The story of petroleum is an 
epic of the New World, a story 
of daring pioneers, of men with 
vision and imagination, and with 
courage to carry their ideas into 
action. In 1859 a few business 
men decided to risk $2,000. They 
engaged Edwin L. Drake to drill 
a well for oil at Titusville, Pa. 
The enterprise came to be known 
as “Drake’s Folly.” This $2,000 
folly of three short generations 
ago is now the _ $13,000,000,000 
American petroleum industry. The 
original 69-foot well now has 
350,000 successors in 22 states, 
some of them more than two 
miles deep. 

cd * x 

The first refinery was a primi- 
tive still, capable of “cooking” 
five barrels of crude oil per day. 
The 500 refineries of today con- 
stitute one of the nation’s fore- 
most industries. They have a 
combined capacity of nearly 4,- 
000,000 barrels per day. The first 
petroleum pipe line was five miles 
long. Today a system of 112,000 
miles effects great savings in 
transportation costs for the con- 
sumer of petroleum products. 

The quantity of gasoline ob- 
tainable from a barrel of crude 
has been doubled since 1920, and 
billions of barrels of oil have 
been saved. The industry spends 
$12,000,000 a year on research ac- 
tivities, through which 300 new 
products have already been 
added to the original kerosene. 

a * * 

The industry’s own complete 
system of distribution makes 
petroleum products available in 
the remotest sections of the 
country. Prices today, except for 
taxes, are half of what they were 
in 1920. Quality is’ incomparably 
better. As famed as “sterling 
silver” for quality and reliability 
have become the industry’s prod- 
ucts whose brand names national 
advertising has made by-words 
in nearly every household. New 
products are quickly made known 
and a rapidly widening use of 
petroleum in its many forms has 
brought about the _ industry’s 
amazing growth. 

Progress marches on. 
years hence science will 


Fifty 
have 


‘made petroleum useful to us in 


ways of which we do not even 
dream today. 


res aS: 


Not Listed in Dunn and Bradstreet 





In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Sit-down Salesmen 

I read every edition of your 
valuable paper with a great deal 
of interest, and am writing to 
suggest the inauguration of a new 
kind of salesman known as “The 
Sit-down Salesman” in order to 
keep abreast of the times, and 
up-to-the-minute. 

This new kind of salesman will 
call upon a prospect and after 
an entree, tell Mr. Prospect that 
he’s the new kind of up-to-date 
salesman. Now naturally Mr. 
Prospect gets interested (maybe 
he’s a salesman in some other 
line) and invites him to have a 
seat. Whereupon he says: 

“Now I'll tell you, I’m a Sit- 
down Salesman, and I’m going to 
sit here until I get your order. 
This of course amuses Mr. Pros- 
pect and makes for a lot of fun, 
getting Mr. P. in good humor 
right at the start, and easy to 
talk to. 

I have tried it and it works 
well—N. K. Townsend, West 
Hudson Buick Co., Kearny, N. J. 


NADA Resolution 


The NADA resolution directing 
the federal trade commission to 
investigate factory-dealer_ rela- 
tions seems to me to be a wise 
move. 

It is alleged that there is lack 
of sound contractual agreements 
between manufacturers and their 
dealers; that manufacturers in 
some cases make demands upon 
their dealers that are unfair and 
unsound; and that strong-armed 
methods used by some manufac- 
turers lead to many unfair trade 
practices. 

These things may not be true. 
If they are true, their eradication 
may be the sorely-needed answer 
to the question of unfair practices 
that are driving many dealers in- 
to virtual insolvency.—A Dealer. 


Lubrication 
Being a dealer, with not much 
profit on the service end of my 





business, I naturally am _ very 
much interested in your special 
stories concerning how other 
dealers, ete., are modernizing 
their shops and thus increasing 
their profits considerably. 

As I am seriously considering 
taking the step forward myself, I 
sincerely hope your paper will 
continue to give these stories as 
often as possible with all the 
facts and figures, so that I may 
find out just how to carry on my 
improvements and also make it a 
profitable venture. 

Dealers in this part of the 
country seem to be pretty far be- 
hind the times regarding im- 
proved service and lubrication 
business, including myself, and as 
a result most of us are having a 
hard time of it and letting most 
of the cream pass by. 


Through reading of the success 
stories published by your paper 
the past year, several of us are 
gradually beginning to see the 
light and I wouldn’t be surprised 
before long to see practically all 
of the dealers here improving and 
modernizing their service depart- 
ments.—T.C.T, 


Glaring Headlights 

I am in hopes that the newly 
organized Automotive Safety 
Foundation, the activity of which 
should greatly aid in cutting 
down the terrific highway acci- 
dent toll, will take some steps 
toward interesting manufacturers 
in eliminating the night-driving 
peril of blinding headlights. 

All manufacturers should be 
urged to adopt the foot switch as 
standard equipment on all cars. 
That would be one good step. But 
more important is the need for a 
headlight that really dims when 
it is turned dim. 

In my experience, there iz very 
little difference between brights 
and dims, insofar as glare is con- 
cerned. 

Surely this 
problem.—J.D.S, 


is no impossible 
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with a purr 


AGT ETA A TY 


Punch with a purr and the advertising VIC Ce stop 
there. Radio is Tita as a cat in its timing and Soe Firm in its 
grasp* as a mouser when she pounces. And it has 86,000,000 lives! 


kof every market you can name! 


po WER ON CBS: the broadest highway of the Air 


CoLumBia (already the choice of more of the country’s largest advertisers than any 
other network) has carried more hours of automobile advertising than the other 
major networks combined, in 1937 as in 1936. Since January Ist, 1937, these 
leaders have chosen Columbia: CHEVROLET. . CHRYSLER. .DE SOTO. . DODGE 


-- FORD..LINCOLN..LINCOLN-ZEPHYR..NASH..PLYMOUTH..PONTIAC, 


The COLUMBIA Broadcasting System 
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Modernization Brings Seattle Dealer d0% Increase 


Improved Lubrication Dept. 


Soon More Than Pays Cost | 


By D. M. TREPP 


SEATTLE. — Every lubrication 
department provides lubrication. 
But does it sell lubrication? Does 
it bring in business? 


The right kind of a department, | 


smart and clean in appearance, 
and properly manned, will do so. 


That is the kind of a lubrica-| 
tion department that Northwest | 


Seattle distributor 
and Cadillac, and 
Pontiac dealer, built six months 
ago to replace “the old place.” It 
is the kind of an establishment | 
that car owners like. Results| 


Extend Deadline | 
In Fisher Model | 
Design Contest 


DETROIT. — Extension of the | 
closing date of its model car de- 
sign competition to midnight of 
July 9 was announced this week 
by William A. Fisher, president of 
the Fisher Body Craftsman’s 
Guild. 

Officials believe that the project, 
that of constructing a miniature 
automobile embodying the par-| 
ticipant’s own ideas of motor car | 
design, is sample enough so the} 
extension of time will permit 
many of the late entrants to par- 
ticipate on an equal basis with | 
boys who enrolled earlier. 

Judging of the models for state 
and regional honors will be con- 
ducted in nine cities throughout | 
the country: Boston, New York, 
Washington, D. C., Atlanta, Dal-| 
las, Detroit, Omaha, San Francis- | 
co and Portland, Ore., by repre-| 
sentatives of the General Motors 
styling section and local school | 
and boys’ activities leaders. 


Cash awards ranging from $25 
to $100 will go to the 14 winners | 
selected in each state and the Dis- | 
trict of Columbia. From this group | 
the 18 regional winners will be 
chosen, nine in the junior and 
nine in the senior division. These 
youths will attend the seventh 
Guild convention, to be held in 
Detroit, August 31 to September | 
3, inclusive, as guests of the Gen- 
eral Motors-sponsored educational | 
foundation. 


Motors, Inc., 
for LaSalle 








| says it has more than twice paid | 


| specialized service 


| Salle dealers 


| ment, 


prove it. 
| ning fully 50 per cent better in| 
the new than in the old, accord- 
| ing to D. D. Keller, service man- | 
ager of the company. 

In addition to dressing up this | 
|department, the new HyKlonic| 
flushing equipment has_ been| 
added. This has been in use the} 
past three months, and Keller | 
for itself, at a $2 charge, besides | 
saving time and _ service 
motors. 

“This does a fine job,” said he. 
“We use it to clean the motors| 
before a valve grind, and we then| 
| produce a smoother job.” 

yo men are kept busy in the | 
lubrication department, where 
is given La- 
Salle and Cadillac owners. The} 
| firm keeps in close touch with the | 
| owners, contacting those in the| 
city monthly by telephone, advis- 
ing on “time for lubrication,” etc. 
Every three months or so, post 
cards or letters are sent the own- 
ers on some service of interest 
or timely with the seasons. 

The eight or 10 Cadillac-La- 
in leading nearby 
cities are good “feeders” for tour- 
ists headed Seattleward. 

“One thing to remember is} 
never be too busy to keep things 
clean about the shop and espe- 
cially in the lubrication section, 
where an opposite condition is so| 
easy to obtain,” Keller stated. 

Northwest Motors has also re- 
cently modernized its service de- | 
partment with late type equip-| 
including the Weaver lane 
for brake testing, wheel align- 
|ment and headlight adjusting; 
|and complete equipment for mo- 
tor analyzing, exhaust gas test- 
ing, all being used to build better 
service, quicker and more effi- 
cient, and to build good will and 
car-owner confidence. 





| Limericks Jump 
Car Sales 50% 


COLORADO SPRINGS, Colo.— 
Used car sales have increased ap-| 
| proximately 50 per cent for the} 
| Strang’s Used Car Lot, as the re-| 








Where STRENGTH Wins | 


NEW DEPARTURE Ball Bearings 
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ALSO MAKERS OF THE LARGEST SELLING COASTER BRAKE FOR BICYCLES 
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Business has been run- | 


|for the contestant’s name, 
|testant would like a better car. 


| there were ten prizes of $1 each, 


|; over. 


| vice-president in charge of sales. 


| Co., 
| Stockton, Kan.; 
| Wilsey, Kan.; 
—'| ice, 
|Sales & Service, 


| April and 20,006 in May, 1936. 


|foreign markets. 
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CADILLAC - La SALLE 
PORTiAl Lubrication 
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LUBRICATION SALES INCREASE of at least 50 per cent has resulted from the improvement and 


modernization self-evident above. 


The left picture shows the old 


on | Motors, Inc., Seattle, Cadillac-LaSalle distributor and Pontiac dealer. 


|} ment where swe men are © kept busy at on mes. 


|sult of a limerick contest, in| 
| which more than 1,500 prospec- 
tive used car customers entered. 
A limerick contest coupon 
earried the unfinished limerick: 
A thoughtless young man 
named McGee 
Bought a used car without 
pedigree 
He sorrowfully said 
When the car went dead.... 
This was followed by a space | 
ad- | 
dress, make of car owned, year 
and model, and whether the con- 


First prize was $25 cash, sec-| 
ond $15 cash, third $5 cash. Also} 


ten $50 credit vouchers to apply 
on used cars selling for $300 or 
over, and ten $25 credit vouchers 
to apply on used cars $150 or 
The contestant did not 
need to make a purchase to 
enter the contest. 


Studebaker Lists 
24 New Dealers 


SOUTH BEND. — Twenty-four 
new Studebaker dealers were ap- 
pointed during the week of June 
21, according to George D. Keller, 





The new dealers are: 
Smith Bros. Motor Co., Healds- | 
burg, Calif.; A. L. Denk Motor 
Waycross, Ga.; L. W. Shaw, 
Wilsey Oil Co.,| 
United Super Serv- 
Dorchester, Mass.; Rennie} 
Detroit; Harry 
A. Lovett, Port Huron, Mich.; 
|Rice Co. Auto Sales Co., Fari- 
| bault, Minn. 
Youngs Auto Service, Ocean 
Benton O. Ames, 
Lake Placid, N. Y.; Williams- 
ville Motor Sales Co., Williams- 
ville, N. Y¥.; Rocky Mount Sales 
Co., Ine., Rocky Mount, N. C.; 
| Shelby Motor Co., Inc., Shelby, | 
N. C.; Wiemels Auto Sales, Cleve- 
|land; Central Garage, Martins 
O.; Yorkville Motor Sales, 
O.; Reece Motor Co.,| 
| Altus, Okla. 
Larry Green Motors, Pitts-| 
weg Jarvis Garage, Apollo, 
Yeiser Auto Co., Pine Grove, 
Salfordville Garage, Salford- 
ville, Pa.; Volkstadt Auto Service, 
Titusville, Pa.; Mackie C. 
Bennettsville, S.C.; 
Spalding Motor Service, Follans- 
Va. 


May Factory Sales Up 

38 Per Cent in Canada | 

MONTREAL. — There was an| 
increase of 38 per cent in the 
number of automobiles manufac- | 
tured in Canada during May as | 
compared with the previous 
month and 17 per cent above the | 
same month last year; the total} 
in the latest month was 23,458 | 
units compared with 17,081 in 


Passenger car output amounted | 
to 17,980 units, including 14,193 | 
for sale in Canada and 3,787 for| 
Commercial! | 
ears numberec 5,478 of which a.] 
695 were intended for sale in| 


| Canada and 1,783 for export. For | 
| the year to date, 104,730 automo- 


biles were made in Canada com- 
pared with 89,548 during the five) 
months of 1936. 


| service 
| Cartwright, 
| Plymouth) is having unusual suc- 


| timing and 


grease corner of the Northwest 
Right, the modernized depart- 


ae 


Sureice “Specials” lnevoued 


Texas Volume 75 Per Cent 


SAN ANTONIO, Tex.—The 
department of Carroll 
Ine. (De Soto and 


cess in the promotion of service 
features. As high as 75 per cent 
of the letters sent out announcing 
the special have brought results, 
and the business in this depart- 
ment has been materially in- 
creased, according to Dee Porlier, 


| superintendent of service. 


“The inauguration of specials 
in our service department was 
decided upon as a means of 
building up _ business,” Porlier 
said. “The service operations of- 
fered in these group specials are 


determined by a following of the | 
| seasons, 


and a study of those 
operations which seem to have 


the greatest demand. When we| 
have selected what we believe is | 
a representative group of opera-| 


tions that will prove popular and | i] 
| oi 


beneficial with our patrons, we 


| determine a price for the com- 
| plete work, get up a form letter | 


announcing this special, and send 
it out to those on our mailing 
list. 





“During April we featured the 


following: Check carburetor, dis- | 


tributor, timing and spark plugs. | 
Wash and polish. Road test. The 
complete charge for this work 
was $1.95. We sent out a large | 
number of letters announcing this 
special and secured a little better | 
than 75 per cent returns. | 


“This month we are featuring | 
the following: Wash and lubri-| 
cate. Pack front wheels. Check | 
adjust carburetor. | 
Adjust brakes. The charge for | 
this work is $2.95, and we had) 
three orders before noon of the 
first day. 


“We always include a wash job | 


| in any special feature, for it does 


much in impressing the customer. 
While it may sound well to report 


| that the car has been greased, the | 


carburetor adjusted, the timing 
checked and the wheels aligned, 


| it is not so impressive to the cus- 
| tomer as to see the car clean and 
| glistening. That is concrete evi- 
A | 


dence right before his eyes. 
good wash job increases the value 


| of the car in the customer’s eyes, 


and he will be more satisfied. 


“A careful check 
those who respond to these spe- 
cials and they are given every at- 
tention when they drive into the 
| department. While it is not al- 
ways easy to remember names, it 
is easy to check up on the license 
number, and frequently it is pos- 
sible to greet the customer by 


|mame by checking on the license 


number. This method of checking 
also enables us to determine if 
the car has been brought in be- 
fore, and paves the way for a 
sales talk on other service work, 
purchase of accessories, or a new 
car. 

“While we endeavor to have a 
new special for each month, we 
do not necessarily follow this 


| cylindrical housing, 


is kept | i 
is cept of! der. The designers of this en- 





practice. If the special selected 


for one month proves popular 
and profitable, we keep it in ef- 
fect until we feel that it is time 
to change. 


“Following the seasons is an 
excellent way for selecting serv- 
ices that will get real returns. 
Vacation specials, week-end spe- 
cials, periodical check-ups, etc., 
are sure to get returns, and each 


| additional job means new busi- 


ness, greater volume, and a con- 
tact that may result in a cus- 
tomer who will do business with 
the firm for many years. We have 
yet to arrange a service special 
that has not proven profitable.” 


|Booklet Describes Way 


To Check Diesel Acidity 

LOS ANGELES —A folder 
describing the corrosive action of 
acid and water carried by fuel 
and its effect upon diesel 
engines has just been issued here 
by the Cunningham Co., maker 
of fuel dehydraters. The booklet 
points out a way to neutralize 
the acid and dry out the moisture 
through an entirely new process 
developed during recent years. 


It also cites important results 
obtained by diesel engine owners 
who have been able to stop the 
corrosion of pumps, injectors, and 
cylinder walls with the Cunning- 
| ham Gehydrater.— 


NICKELGRAM 


Ce 


| One of the most interesting de- 


velopments in passenger car de- 
sign is a new type of engine 
which differs radically from 
conventional in-line or V-type 
construction. The usual connect- 
ing rods and crankshaft are en- 


| tirely eliminated and in place 


of these conventional elements, 
the pistons are connected di- 
rectly to a big cylindrical cam, 
similar to the box cams on a ma- 
chine tool. The cylinders are 
arranged in a circle within the 
with two 
opposed pistons in each cylin- 


gine realized immediately that 
the big cam would be subject 
to great stresses, pressures, and 
abrasive action. Consequently, 
at the very outset, the cam was 
made from a high-grade Nickel 
Alloy Steel—SAE 4615. This 
type of material has demon- 
strated its great strength and 
durability on many other heavy- 

duty automotive appli- 


THE cations. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





At Over 9, 


NEW YORK.—Eight years of 
intensive construction have added | 
more than 3,000,000 miles of road | 
to world highway facilities, bring- | 
ing the grand total up to more) 
than 9,900,000 miles, according to | 
a report issued this week by the| 
highways committee of the Amer- 
ican Automobile Manufacturers’ 
Assn. 

Among the interesting highway 
developments described in the re- 
port are the following: 

Germany is rapidly completing | 
its Autobahn system consisting of | 
5,000 miles of the most modern | 
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3,000,000 Miles Added to World Roads Since 29 


Grand Total Now Placed 


900,000 Miles 


in the world is in regular service 
across the deserts between Da- 
mascus and Bagdad. 

Argentina is spending 100,000,- 
| 000 pesos this year on highway 
projects—completing 22,237 miles 
| of roads, 300,000 culverts and 231 
bridges. 

Ancient fortifications of Paris 
| being utilized to modernize traffic 
facilities and expedite flow of 


| traffic into and out of the city. 


Motor transportation being co- 
ordinated on large scale with 


| other transport agencies. 


2 
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assures its completion within a 
few years. 


Only a few short gaps remain 


to be completed in South Ameri- | 


can section of Pan-American 


highway. 


Notwithstanding the remarkable | 


progress achieved by practically 
every important country in the 
development of its highway fa- 
cilities, 


declares that “the next decade is/| 
destined to mark an advance in|} 
this form of communication sur- | 


passing anything which has ever 
occurred before.” 


Ga. Fuel Net Up 
ATLANTA, Ga.—Georgia motor- 
ists paid $17,493,683 in state gaso- 
line taxes during 1936, according to 


s. Cc Will Ignore 
U.S. Truck Ruling 


COLUMBIA, §S. C. 
that “an unwarranted 


of trucks,” B. M. Sawyer, 
highway commissioner, June 25 
issued instructions for all police 


| officers and agents of the depart- 
| ment 

fees from the owners or operators | 
| of all motor trucks, trailers, semi- | 


“to collect proper license 


trailers and truck tractors.” 
Commissioner Sawyer said the| 


Declaring | 
state of | 
confusion existed since a three-| 
judge federal court recently en-| 
joined the state highway depart- | 
the highways committee | ment and the public service com-| 

| mission from enforcing the state | 
law limiting the size and weight | 
chief | 


motor vehicles, adding that the 
registration law has not been re- 
pealed; many trucks and trailers 
are being operated without proper 
registration and license. Cases 
will be made after July 3 against 
operators of motor trucks who 
have not complied with the law.” 

As previously reported in Auto: 
motive Daily News, a three-judge 
federal court recently granted an 
injunction against the enforce- 
ment of the law which would 
limit the weight and size of trucks 
to 20,000 pounds and to 90 inches 
}in width. 


Clark Elected Again 
CHEYENNE, Wyo.—Frank Clark, 
president of Frank Clark, Inc., 
| Oldsmobile-Cadillac- LaSalle dealers, 
is constantly having new honors 
President of the 


| thrust upon him. 

Cheyenne chamber 
! president of the Cheyenne credit 
bureau, etc., he recently was named 
as a director of the ninth regional 
district of the National Credit assn. 


Threat of famines in China be-| 
| ing diminished as roads penetrat- 
ing the interior are completed. 

Progress being made on road 
from United States to Panama 


decree of the federal court “is not 
applicable and does not attempt) 
to limit or restrain the collection | 
of the proper license fees from 
the owners or operators of such 


express highways to be found | 
anywhere in the world. | 

Trans-European highway proj-| 
ect gives new expression to in- 
ternational co-operation among} 
countries of Europe. 

Eight thousand-mile “All Red 
Route” from Cape to Cairo now 
enables motorists to penetrate 
“darkest Africa.” Africa is also} 
spanned east and west by road 
from Gibraltar to Cairo. 

The most modern sleeping bus 
equipment to be found anywhere 


N. J.’s Dita Bill 
Fails of Passage 
In Final Session 


figures compiled by the Georgia 
Petroleum Industries committee. 
When the state first levied a tax on 
gasoline in 1921 the total revenue 
was $303,000. 


of commerce, 





“Elementary, my dear Watson” 


TRENTON, N. J.—Unsuccessful | 
efforts were made to gain passage | 
of a “Little Wagner Act” in the | 
New Jersey legislature here June 
28. The regular New Jersey legis- | 
lative session ended late in May, 
the June 28 gathering being 
merely a one-night stand to re- 
ceive a report on emergency 
relief needs for the year. After re- 
ceipt of this report from the state 
relief director, recess was taken 
to Nov. 15. 

The labor bill, which would cre- 
ate a state labor relations board, 
with power to arbitrate strikes, 
and providing for collective bar- 
gaining, was passed by the as- 
sembly earlier in the year but | 
buried in the senate. Its sponsor, | 
Assemblyman Leo Carlin, sought | 
senate action without success | 
June 28. A resolution was adopted | 
by the house, however, calling 
upon the senate to consider ‘the 
proposed bill, which its propo- 
nents claimed was “backed by re- | 
sponsible labor organizations.” 

Senate leaders, it is reported, 
refused action on the labor meas- 
ure or any other bills at the 
June 28 session on the basis that 
the regular legislative session | 
had previously concluded, and 
any measures not passed at that | 
time should stay dead for the| 
year. 


Over 3.000 Attend 


Pontiae’s School 





..-He doesn’t ride 
on Mohair Velvet! 





YOU NEEDN’T BE A DETECTIVE to spot the man 
who rides on Mohair Velvet! This upholstery is kind 


to clothes, as the speedometer rolls up the miles! 


That’s a strong point to impress on a prospect when you’re 
showing a car upholstered with Mohair Velvet. This type of 
fabric has an erect, low pile that is skid-proof...shine-proof... 


——— easy on clothes. It raises the passenger a fraction of an inch off 
PONTIAC.—More than 3,000 


dealers, partsmen, bookkeepers 
and service managers from 2,083 
Pontiac dealerships attended the 
Pontiac parts managers’ mer- 
chandising school, which was a 
follow-up of the parts and acces- 
sories campaign held during 
March. 

Fundamentally, the school de- 
termined and analyzed the deal- 
er’s market. The training course 
was designed to aid the dealer in 
fully realizing his potential mar- 
ket and then setting up his or- 
ganization to take advantage of 
all the possibilities. 


the seat. That fraction of an inch allows air to circulate under- 


neath him, for a cooler ride! 


When you’re showing Velmo Mohair Velvet, you can add to 
your sales-story Velmo’s rich beauty, its ventilated back that 
breathes to adjust air-pressure in the seats. Then top all of that 
with the proverbial long wear of this fine mohair velvet...and 


you'll generally clinch the sale! 


(Fuse 


L.C. CHASE & CO., Inc., Selling Division of Goodall-Sanford Industries, 295 Fifth Ave., at 31st St., New York City 


VELHO 


MOHAIR VELVET 





May License Dealers 


ASHLAND, Ky.— The Ashland 
city commission has given pre- 
liminary approval to an ordinance 
placing a $10 annual license fee on 
automobile dealers and prohibiting 
sale or demonstration of cars on 
Sunday and holidays. Several Ash- 
land dealers sponsored it. 





10 


AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 3, 1937 


Wholesale Volume Shows 


25% Rise Over Year Ago 


CHICAGO. — Midwestern sales | 
of new cars at wholesale showed | 
an upturn in May while those at | 
retail were smaller as compared | 
with both the preceding month | 
and May, 1936, according to | 
dealer reports compiled by the| 
Federal Reserve Bank of Chi- 
cago. 

The wholesale volume was 29) 
per cent above April and 25 per | 
cent higher than May of last} 
year. Retail sales declined 6 per 
cent from April and 11 per cent 
from May, 1936, the report states. | 
The figures are considerably at/| 
variance with the new car regis- 
tration totals for Cook County, 
including Chicago, where a new 
all-time May high was scored and | 


with it a sharp increase also 
over April. 

Employment figures released by 
| the bank’s report reveal a gain 
of 15 per cent in workers em- 
ployed and 3 per cent in payrolls 


for May as compared with April. 


An employment survey by the | 
| Illinois department of labor un- 
| der direction of Peter T. Swan- 


ish, chief of the statistics and re- 
search division, discloses an in- 
crease for the state of 1.3 per cent 


| in workers and 1 per cent in total 


wage payments. It covers reports 
from 6,279 manufacturing and 
non-manufacturing concerns. 
The state report puts the gain 
over May a year ago at 14 per 


cent in employment and 27.9 per | 


cent in payrolls. 
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of workable properties with great strength and 


gin pie TUBING provides the ideal combination 


resistance to both vibration 


is copper finished on both 


fatigue and high tem- 
peratures. It is rolled from copper-coated steel and 


inside and outside sur- 


faces. It is furnished in a wide range of sizes and is 
adaptable to practically any use where great 
strength and resistance to vibration are desirable. 
We will gladly quote from your blue-prints orsamples. 
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| 1936 was 12.0 per cent, 
| centage 


| 62,857 


N. J. Dealer Aids 
Safety Movement 

NEW BRUNSWICK, N.J. 
—An automobile dealer is 
taking the lead in _ the 
movement to promote 
greater highway safety in 
this city. Louis B. Miglior- 
ini, head of Rutgers Chev- 
rolet Co. here, is reported 
to have undertaken forma- 
tion of a “Safe Drivers 
Committee,” the purpose 
of which will be to recog- 
nize drivers who, through 
their constant effort to 
avoid accidents, have aided 
in making highways safer. 
The committee, it is stated, 
plans to present an “Award 
of Merit” to safe drivers. 

Special membership cards, 
to be placed in the rear 
windows of automobiles, 
will be presented all drivers 
who have traveled more 
than 25,000 miles “without 
a reportable accident.” Oth- 
er cards will go to those 
who have driven more than 
50,000 miles safely. 


‘Canadian Sales 
Of Cars in May 
Hit New ’37 High 


Retail sales of 
new motor vehicles, recovering 
part of the ground lost during 
April, reached 21,531 during May, 
the Canadian high point for this 
year. While the gain over May, 
the per- 
increase for the two 
months, April and May, as com-| 


MONTREAL. 


| pared with the same period of last | 


year was only 3.4 per cent. This 


| increase compares with 81.6 per 


98.5 per cent for 
cent for 


cent for January; 
February and 39.4 per 
March. 

Cumulative’ figures 
gains of 25.4 per cent in number 
and 24.2 per cent in amount for 
the first five months of 1937 over 
the same period of 1936. There 
were 78,807 new motor vehicles 
sold for $79,726,819 during the 
period January to May, 1937, and 
at $64,207,089 during the} 
corresponding period last year. 

Passenger car sales during May 
totaled 63,970, an improvement of 
23.4 per cent compared with last 
year. Ontario declined 5.3 per cent 
and those for British Columbia 
8.2 per cent while all other prov- 
inces reported very good _ in- 
creases. Sales in Manitoba rose 
38.8 per cent over last year; Sas- 
katchewan increased 37.4 per cent; | 
Quebec 29.6 per cent; the Mari- 
time Provinces 10.3 per cent and 
Alberta 5.1 per cent. 

Commercial vehicles sales in- 
creased 31.4 per cent in number 
and 39.3 in amount as compared 
with last year. There were 4,332 
new trucks and buses sold for 
$4,565,045 during May, 1937, and 
3,297 at $3,277,875 during May, | 
1936. Alberta was the only prov-| 
ince to show a decline as com- 
pared with a year ago, the drop 
being 4.9 per cent. Quebec re- 
ported an advance of 77.8 per 
cent; the maritime provinces 50.1 
per cent; Saskatchewan 46.7 per 
cent; Manitoba 35.6 per cent; 
British Columbia 18.0 per cent and 
Ontario 6.1 per cent. 


indicated 


Quebec Amends Ruling 
Banning Sunday Trucks 


MONTREAL. — Following | 
numerous protests of the rule 
forbidding trucks from using pro- 
vincial highways on Sundays, the | 


| traffic service of the attorney-| 


| 


general’s office has informed the | 
Royal Automobile club here that | 
trucks carrying milk and other 
perishable goods, and emergency | 
repair trucks will be permitted 
use of the roads on Sundays. 


| modern 


Retail Sales of New Cars Off i in Midwest in May 





Hoffman Cites Progress 
Toward Highway Safety 


NEW YORK.—“At the 
the first half of the second year’s 
effort toward 


dustry in collaboration with 10 
national organizations there are 
many indications that point un- 
erringly to substantial progress 
in highway safety,” acording to 
Paul G. Hoffman, president of 
both the Automotive Safety 
Foundation and the Studebaker 
Corp. “Since the first of the cur- 
rent year twelve states have put 
standard drivers’ license laws on 
their books, and 15 cities have 
created accident prevention bu- 
reaus in their police departments. 
Experience has shown that 
wherever such a bureau is estab- 
lished and properly operated, a 
substantial reduction in _ traffic 
accidents is inevitable. 

“Highway safety is rapidly be- 
coming a definite part of the for- 
mal curricula in primary and sec- 
ondary schools throughout the 
nation and this, together with 
the wonderful work of the school 
patrols, is doing much to reduce 
accidents among children of 
school age,” Hoffman said. 

“Engineering projects are doing 
much to improve existing high- 
ways and to provide new and 
arteries for routes with 
heavy traffic burdens. In addi- 
tion to this engineers trained in 
the latest and most approved 
methods of traffic control are be- 
ing made available to states and 
communities who have done 
without such aid because of the 
dearth of available trained per- 
sonnel. 

“Scientific and psychological 
studies of driver habits and capa- 
bilities during the past year have 
embraced detailed studies of hun- 
dreds of thousands of run-of-the- 
mine drivers as well as _ thou- 
sands of so-called accident re- 
peaters, with the result that mo- 
tor vehicle administrators, courts 
and others now have scientific 
data available upon which to 
predicate rules and regulations 
designed to raise the general level 
of driving proficiency. 

“Credit for this progress goes 
to the public officials and na- 
tional groups who have _ been 
working together « on certain tech- 
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Those men every community re- 
dards as leaders. . 


similar superior performance. In 


Chicago these 
nm 


Stevens the atmosphere . 


fort they 


the reason they 


“America’s Grand 


strongest endorsements are their re- 


end of, 


highway accident | 
reduction by the automotive in- | 


men 


demand of a hotel. 


call 


niques and procedures developed 
out of the years of experience of 
public officials and other experts 
working for highway accident re- 
duction. 

“The motor industry, through 
the Automotive Safety Founda- 
tion, feels that its contribution 
toward the solution of the traffic 
accident problem is being most 
effective as it furthers the tried 
and proved activities developed 
by public officials and experts 
and thus places its support be- 
hind the public officials charged 
with the responsibility for the 
conduct of the public on the 
streets and highways of the na- 
tion. To this end it is dedicating 
its effort and substantial sums of 
money each year.” 


Officials Confer 
With Wholesale 


Group of Pontiac 


PONTIAC.—A series of meet- 
ings, which brought executives of 
the sales department of Pontiac 
Motors into contact with all 
members of the wholesale or- 
ganization throughout the coun- 
try, were held during the past 
week. 

C. P. Simpson, general sales 
manager, swung through the east 
and met with zone _ personnel 
from field offices located at Bos- 
ton, New York City, Albany, 
Philadelphia, Washington, Char- 
lotte and Jacksonville. 

D. U. Bathrick, assistant gen- 
eral sales manager in charge of 
the east, held meetings with zone 
personnel from Buffalo, Pitts- 
burgh, Cincinnati, Atlanta, Cleve- 
land and Pontiac. 

V. L. Murray, assistant general 
sales manager in charge of the 
west, covered points at St. Louis, 
Des Moines, Minneapolis and Chi- 
cago, with Milwaukee in attend- 
ance at Chicago. 

S. C. Bray, sales promotion 
manager, went to Denver, Kansas 
City, Dallas, Oklahoma City and 
Memphis. T. M. Ray, manager 
of the Pacific region, covered the 
zones in his area. 
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OTTO K. EITEL, Managing Director 
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Room, with Bath, from $3 





majority of dealers seem to favor 
Sunday closing, and thdt where} 
it has been in effect for a reason- 
able time it is very satisfactory 
and dealers would not abandon| 
the practice. 


Of 164 cities responding to the} 
NADA request for information 
on the subject, 81 are closed Sun- 
days, 75 are open, and six close 
half a day. In 61 cities closing 
is effected by dealer agreements; 
in eight by state law; in 14 by city 
ordinance, and in four by union 
demands. 





In 28 cities Sunday closing has| 


Wayne Wins Suit 
On Infringement 


Of Pump Patent 


SOUTH BEND,—Judge Thomas 
W. Slick in federal district court 
here Wednesday sustained the 
plea of the Wayne Co., Fort 
Wayne, Ind., against the Anchor 
Oil Co., South Bend, charging in- 
fringement of patent on comput- 
ing gasoline pump. Originally | 
named defendant with the Anchor | 
Oil Co. was tue Milwaukee Pump | 
and Tank Works, Inc., Milwau- 
kee, Wis. The bill against the Mil- | 
waukee company was dismissed. | 


Assisting in the defense of the | 
South Bend company was the | 
Neptune Meter Co. of New York | 
city, which manufactured parts | 
of the pump assembled and sold 
by the Milwaukee company. The} 
Anchor Oil Co. purchased the | 
pumps for use in its gasoline sta- | 
tions. 

Federal Judge Slick ruled that 
the “plaintiff's patent is valid and | 
infringed by the accused device. 
The Neptune Meter Co. is a con- 
tributory infringer along with the 
defendant Anchor Co.” 


Defendants had claimed that 
the use of old parts in a new as- 
sembly did not give right of pat- 
ent to the Wayne firm. Judge 
Slick pointed out that “novelty of 
invention is not negatived by the 
antiquity of the parts combined. 
The parts all may be old but if 
arranged in a new combination 
so that the parts together co-act 
to produce useful results, there is 
a patentable invention. In such 
cas2 the whole is different from 
the sum of all its parts.” 


Car, Truck Sales 
Upat Studebaker 


SOUTH BEND, Ind. Paul G. 
Hoffman, president of the Stude- 
baker Corp., has reported the sale 
of 5,780 passenger cars and trucks 
in the first 20 days of June com-| 
pared with 5,052 in the corres- 
ponding period of June, 1936, an 
increase of 14 per cent. For the| 
year to date sales are 52,279 com- | 
pared with 45,063 last year, an in- 
crease of 16 per cent, Hoffman | 
said. 


George D. Keller, vice-president | 
in charge of sales, at the same 
time announced that truck and 
commercial car sales during the 
first five months of 1937 were 75.9 
per cent greater than during the 
corresponding period in 1936. 


Popularity of the Studebaker | 
cab-forward models and the new 
coupe-express was credited to a 
great measure for the strong rise 
in truck sales volume, Keller said. 
Sales during the first five months 
of this year are already 90 per 
cent as great as for the entire 
year of 1936, he declared. 


| period of the NRA, 
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Trend Seen to Dealer-Owned Salvage Yardé 


NADA Survey Also Shows 
Scope of Sunday Closings 


(Continued from Page 1) 


due in 
NADA 


failed, 
instance, 


tried and 
every 


been 
nearly 


| states, to one or two dealers who 


have refused to co-operate for 
fear of losing some business. 
Gary, Ind., dealers reported that 
a three months’ trial of the plan 
reduced sales and the attempt 
was generally unsatisfactory. 
“With this exception, there ap- 
pears to be no loss in sales volume 
in any community where the plan 
is in effect,” the NADA survey 
declared. 
Cincinnati closed during the 
the report 
is now open because 


said, but 








nearby Kentucky cities will not 
co-operate. 

Meanwhile, salesmen’s demands | 
for closing are pending in several | 
cities, and activity looking toward | 
closing is under way in many 
other points, the bulletin said. 


N. O. Car Dealers Flect 
KE. A. Stephens as Herd 
NEW ORLEANS, La.—E. A. 
Stephens, president of Commu- 
nity Motors, Inc., Buick dealers, 
was elected president of the New 
Orleans Automobile Dealers’ 
Assn. at a dinner given at a local 
restaurant last week. Stephens 
succeeds George Bohn. 
Other officers elected 
Colonel Sidney J. Gonzales, vice- 
president; Anthony Nastasi, sec- 
retary-treasurer; Olin Linn, Wi- 
ley Mossy, I. R. Collord and Mr. 
Bohn as members of the board of 
directors. 


were 


| places of amusement 


| it is stated, 


‘| Laws Regulating Parking 


Extend to Amusement S pots 


WASHINGTON. Latest de- 
velopment in regulating car park- 
ing, according to an official re- 
port received here, are ordinances 
requiring theaters and _. other| 
to provide | 
a specified amount of off-street | 
parking space, on a ratio of their | 
seating capacity. 

Riverside, Ill., population, 6,770, | 
last month incorporated such a} 
parking provision in an _ ordi-| 
nance. It specifies a minimum of | 
200 square feet of parking space} 
for each six seats in any building 
erected for entertainments giving 
regular performances. 

The city of San Marino, Calif., 
recently adopted an 


H. A. BOUSIAS s SREB COMPANY 


“If a man can write a better book, 


preach a better sermon, or make 


a better mousetrap than his 


neighbor though he builds his 


house in the woods the world will 


make a beaten path to his door.” 


Ralph Waldo Emerson 


SS 


|} no 


ordinance regulating theaters 
which requires provision of park- 
ing space to accommodate an 
automobile for every two seats 
in the theater. 

DuPage County, Ill, in a zon- 
ing ordinance of broader cover- 
age adopted in 1936, requires that 
building or _ structure’ be 
erected or land used for any pur- 
pose which will cause customers, 
employes, or residents to park 
their vehicles for longer than one 
hour unless parking area is 
maintained. 

Los Angeles requires apartment 
buildings to provide off-street 
parking space on their lots, says 
the report. 


Mant U 
rp A 


H. A. DOUGLAS MFG. CO. 


Subsidiary of *Kingston Products Corporation, Kokomo, Indiana 


BRONSON, 


cw 


Originators of the Swaged-On Snap Terminals 


and DOUGLAS 


LIGHT CONTROL 


SYSTEM 
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Chek- Chart Slide Rule Key to Balanced Selling 


8,000 Attend Trailer Show 


New Marketing Formula 


Would Double Fuel Profit 


DETROIT. — Using factors of 
business obtained from over 150,- 
000 dealers and service stations 
which have been using the Chek- 
Chart reference book for auto- 
mobile and truck lubrication and 
the Chexall book for accessory 
sales, the Shaw Publishing Co. 
has issued a slide rule folder 
which gives an illustrated demon- 
stration of just what items in 
service business will constitute 
balanced selling. 

At the same time it shows 
what gross profits can be secured 
on various volumes of gasoline 
sales. 

The outside of the folder is 
slotted to the extent that when 
the inside slide rule sheet is put 
into position, the figures show 
the dealer instantly just what his 
job will be on other lines than 
just gasoline sales. For example, 


a dealer doing a monthly volume | 


of 10,000 gallons of gasoline 
should also sell 200 gallons of 
motor oil, 100 gallons of other 


petroleum products, 100 car lub-| 


in tire and 


$240 


rication jobs, 


tube sales, $60 in battery sales, 
$40 in accessory sales and $30 in 
miscellaneous labor sales. 

On this basis his gross profit 
for the month is divided into 
$400 on gasoline, $100 on motor 
oil, $10 on other oil products, $85 
on lubrication, $20 on tires and 
tubes, $20 on batteries, $56 on ac- 
cessories and $30 on odd labor 
sales, giving him $761 gross for 
the month. The number of con- 
tacts obtained in selling 10,000 
gallons of gas or 100 lubrication 
jobs per month is not broken 
down into figures which would 
show the number of opportuni- 
ties for sales of some sort, but 
recent statistics indicate there 
would be at least 2,500 customers 
per month. 

The folder’ reveals 
maintain the volume it requires 
333 gallons of gas to be sold 
daily together with 6.7 gallons of 
motor oil, 3.3 gallons of other 
oils and greases, 3.3 lubrication 
jobs, $8 of tires and tubes, $2 of 
batteries, $4.67 of accessories and 


that to 


$1 worth of odd labor sales. This 


EXTRA PROFITS from Sales of 


GOODFYEAR 
und Taber 


CAN PAY SHOWROOM RENT! 


UGGEST Goodyear Life- 

Guard Tubes every time 
you sell a car! Better still, 
include LifeGuards as an 
“accessory group” on price 
tags—and keep handy a cross 
section of this Goodyear in- 
vention to show customers. 


You’ll be amazed at the num- 


ber of people who say, 


“Glad 


you reminded us—we’ve seen 


LifeGuards advertised and 
heard our friends discuss 
them. Go ahead and put in a 


set. 


It’s a reserve tire within a tube. The 
outside tube can blow — but tke inner 
tire with its reserve cushion of air 
supports the blown casing—and the 
car may be slowed down to a safe, 


smooth, straight stop. 


Sales come easy, now that 
LifeGuard Tubes are well known—and have repeatedly 


demonstrated their safety and protection. 


Profits are 


substantial per sale—quickly mount up to sums equal to 
your monthly rent. Why not go after this easy money? 


*LIFEGUARD is a trade-mark of The Goodyear Tire & Rubber 
Company, Inc., and is protected by patents applied for. 








series of figures shown in the | 
slot acts as a daily reminder of 
what has to be done to balance 
sales. The dealer who maintains 
this average should, however, in- 
crease his figures in the balanced 
selling by taking advantage of 


the number of daily contacts to| 


increase accessories and _  mis- 


cellaneous labor sales. 


Similarly, the inside slide rule | 
adjusted to read) 


sheet may be 
from 1,000 gallons of gasoline 
sales monthly up to 25,000 gal- 
lons, with figures for each 
of volume being shown. 

On the reverse side of 
folder the 10,000 monthly gallon- 
age also shows that when a 
balanced selling job is_ being 
carried on, the gross 
gallon of fuel sold will be lifted 
from the average 4-cent gross 
profit to 76-10 cents per gallon. 
At the ‘same time figures appear, 
which will give the net profit in 
cents per gallon. This is indi- 
cated by selecting the figures 
which come closest to the total 
expense, 
and the total gross profit. The 
difference between the two is the 
net. 

On the inside of the _ sheet, | 
which is used as the slide rule, 
the dealer’s attention is called to | 
the benefits to be derived from | 
an alert lubrication department | 
and a new name has been un-| 
earthed for that department of 
the dealer’s business. The authors | 
of the folder call it the “Sales 
Arena.” 
the car on the hoist where there 
is time and opportunity to suggest 
the need for various services, re- 
pairs and accessories. Attention is 
called to where and how to show 
accessories, items to be handled 
and full instructions for applying 
emergency repair parts and ac- 
cessories. 


Opposition Grows | 
Against ICC Rule 
On Exempt Zone) 


NEWARK, N. J.—Denial by the 
Interstate Commerce Commission 
of the petition of a New York- 


New Jersey group of shippers| 
and municipalities, headed by the | 


Newark chamber of commerce, 
for a re-definition of the New 
York metropolitan exempt zone 
under the motor carrier act 
inc'ude a larger section of north- 


ern New Jersey, caused the group | 


to wire a request to the commis- 
sion this week to postpone 
effective date of its order, 
as July 1. 

The matter is significant since 
many motor carriers in this area 
which do business between here 
and New York City, according to 
reports, have not applied for per- 
mits to do interstate trucking 
because they assumed they were 
within the metropolitan area. 

The commission’s order, it is 
said, is the first instance in rate 
history in which Newark is not 
considered part of metropolitan 
New York. 

Should the ICC ignore this 
second appeal, Charles J. Fagg, 
manager of the local chamber’s 
commerce and trade bureau, is 
reported to have said that the 
group will have recourse to the 
federal courts. If the commis- 
sion’s order cannot be reversed 
in the courts, Fagg declared, the 
next step would be to attempt to 
have the motor. carrier 
amended to define the metro- 
politan trucking area with a 
specific inclusion of Newark, 
Elizabeth, Paterson and possibly 


the entire northeastern New Jer- | 


sey section. 


Japan Orders Buses 

CHICAGO.—An order for 96 
buses from the Tokyo Motorbus Co. 
of Japan was announced today by 
C. A. Tilt, president of the Diamond 
T Motor Car Co., who added that 
the Japanese operators have pur- 
chased more than 600 Diamond T 
buses since the initial order for 22 
in 1931. 


item | 


the | 


profit per | 


less the owner’s salary | 


They advocate getting) 


to} 


the | 
given | 


act | 


| th L. A. Packard Showroom 


LOS ANGELES.—tTrailer manu- 
facturers here are feeling very 


| kindly toward Earle C. Anthony, | 
California Packard distribu- | 


Inc., 
tor, and at the same time the 
| firm of Anthony holds a similar 
regard for the trailer people. 


The occasion for all this good 
will is the recent Trailer Show 


under the auspices of the Trailer 
Coach Manufacturers’ Assn. 


during the week-end of June 25. 
Net results were 
and the delivery of a Packard 
six convertible coupe. 


the show was 





attendance for 


less than fifty dollars. 
This show, 


'H. T. Hollingshead| 
Elected President 
At CATA Meeting 


the second of its 


nouncement was made this week | 
of the election of Harry T. Hol-| 
lingshead as president of the Chi- | 
Assn. | 


cago Automobile Trade 
Hollingshead, who served as vice- 


president last term and a director | 


for a number of years, succeeds K. 
| K. Kenderdine. 


Inc. (Nash and Nash-LaFayette), 
Hollingshead has long been a 
leading automobile merchandiser 
of Chicago. The building of the 
company is the largest of its kind 
in the city, in addition to which 
its service innovations make it 
one of the show places there. 


When the Chicago Automotive 
Trade Assn. took over the han- 
dling of the annual automobile 
show in 1934, Hollingshead was 
named as chairman of the show 
committee. He was retained in 
that capacity for three successive 
shows. 


Lynn S. Snow (Ford-Lincoln) 
was elected vice-president; L. J. 
Brady (De Soto-Plymouth) secre- 
tary, and Ben T. Wright (Ford- 
Lincoln) treasurer. Snow  suc- 
ceeds Hollingshead, and Wright 
steps into the post vacated by 
Snow. 


eral manager. 
manager of the Chicago automo- 
bile show, as he has been for the 
past three years. 





SAE Announces 
Dates of Meetings 


NEW YORK.—Six national and 
regional meetings are included on 
the revised 1937 schedule of the 
Society of Automotive Engineers, 
according to John A. C. Warner, 
secretary and general manager. 


From September 15 to 17, the 
society will have a section re- 
gional tractor meeting in Akron; 
a section regional transportation 
meeting in Chicago from Septem- 
ber 29 to Oct. 1, and a national 
regional meeting on fuels and lu- 
| bricants in Tulsa, September 30 to 
| October 1. 


On October 28, the society will 
have its annual dinner at the 
Commodore Hotel in New York, 
while the last meeting scheduled 
is the national production conclave 
in Flint, December 8-10. 


held in the Anthony showrooms | 


of | 
California. The exhibit took place | 


one trailer sold | 
Salesmen | 
for both trailers and Packards| 


listed many good prospects. The| 


nearly 8,000. The total cost was| 


CHICAGO.—Following a meet- | 
ing of the board of directors, an- | 


As president of Nash Sales, 


Al C. Faeh, continues as gen- | 
He will also be| 


kind staged by Earle C. Anthony, 
Inc., has proved itself a most 
successful venture in many ways. 
It serves as a direct stimulant to 
| business at a time, which in the 
past has proved itself very slow. 
| This was particularly true this 
year. It also provides an unusual 
amount of floor play and activity 
| which serves to re-awaken the 
|enthusiasm of the salesmen. 

So successful was the Trailer 
Show in Los Angeles, both to ex- 
| hibitors and the Anthony con- 
cern that arrangements are now 
| being made to hold a similar dis- 
play in the Packard showrooms 
|of Earle C. Anthony, lnc. in San 
Francisco and also in Oakland. 

In all there were 18 trailer 
companies represented. Each 
trailer was hooked to a Packard 
|car with as close a color blend 

as possible which allowed for a 

representative showing of the 

complete line. Members of the 
association, 32 in all, drew lots 
| for the privilege of participating. 
| The participants were: World 

Roamer, Masterbilt, Smicky, Zim- 
air Imperial, Wanderer, McLaren 
| Cruiser, Airfloat, Roadhome, Pul- 
| mobile, Covered Wagon, Travel- 
eze, Traveleer, Albatross, Gypsy 
Caravan, Halsco Land Yacht, 
| Travel-Ome, National ‘Royal’ and 
Westcraft. 


‘Chalfont Nenene 
Dates for NSPA 


Summer Meeting 


DETROIT.—Directors and com- 
mitteemen of NSPA will meet 
here for the regular mid-summer 
conclave July 20 to 23, it has been 
announced by E. P. Chalfont, 
executive vice-president. 

On Tuesday, the 20th, the mem- 
bership committee will be called 
to order by Chairman M. F. Wible, 
of Air-Land Motor Parts Co., 
Greensburg, Pa., to review whole- 
saler and manufacturer applica- 
tions for membership which have 
come in since the April meeting. 

The marketing research com- 
mittee with R. L. Terry of United 
Wholesalers, Sioux City, Ia., in the 
chair, will spend a day studying 
promotional and marketing ac- 
tivities important to both divi- 
sions of the association. On the 
same day the committee in charge 
of planning events for the 1937 
NSPA convention will start shap- 
ing up the program. R. A. Kiken 
of Motive Parts Co. of America, 
Inc., Chicago, is chairman of this 
group. 

The two boards of governors, 
representing manufacturers’ and 
wholesalers, divisions, meet sepa- 
rately on Thursday, the 22nd,.to 
consider divisional problems, and 
combine on Friday, the 23rd for 
an all-day session as the board of 
directors, reviewing the resolu- 
tions coming out of previous 
meetings, and deciding on definite 





AUTOMOTIVE 
EXECUTIVES 


—prefer The Lenox be- 
cause of its convenient 
location, fine home-like 
rooms, excellent service 
and delicious food. 


RATES 
$2.00 to $3.00 
3.00 to 5.00 
Special for rooms and bath. 3 
persons, $5.00; 4 persons, $6.00 
Write for free AAA road map and 
folder containing handy map of down- 
town Buffalo. 


Hotel LENOX 


North Street . . . near Delaware 


BUFFALO, N.Y. 


CLARENCE A. MINER, President 





Used Car Stocks Cut Considerably in Seattle 


Prices Remaining Steady 


With No Likelihood of Drop 


SEATTLE. Jsed car volume | 
was good in the Seattle area dur- 
ing June, and stocks have been} 
reduced considerably within the| 
past 60 days, although they are| 
still heavy. 

S. S. Sayres, president of the} 
Seattle Automobile Dealers’ Assn. | 
and head of American Automo-| 
bile Corp., Chrysler distributors, | 
reports. satisfactory retail and 
wholesale business, although there | 
is still a shortage of Plymouths 
and lower-priced Chryslers. 

Used car prices are firm, with 
little drop the Bai few months 


Detroit rhein 
Regulations on | 
Trailer Coaches | 


DETROIT.—Modification of the 
drastic trailer restriction ordi- 
nance adopted last week for De- 
troit was agreed upon Tuesday 
following a veto of the measure 
by Mayor Frank Couzens. The| 
clause in the act limiting the 
parking of a trailer to 90 days| 
in any calendar year was elim-| 
inated and the assessment of $20| 
per year for each parking space 
within a trailer parking lot was 
reduced to $10 a year. 

At a conference Tuesday morn- | 
ing with A. G. Sherman, presi- 
dent of Covered Wagon Co., and} 
a representative of Automotive | 
Daily News, Mayor Couzens | 
pointed out that the assessment 
of $20 per year for each parking 
space within a trailer parking lot 
would discourage the develop- 
ment of such lots and thus defeat 
the aims of the ordinance, which | 
primarily was designed to end| 
promiscuous parking in various | 
parts of the city. The mayor 
further pointed out that the limi- 
tation of parking to 90 days in| 
any single calendar year also dis- | 
courages the development of 
trailer parks, which are sadly 
needed at the present time. 

These opinions were incorpo-| 
rated in the mayor’s veto mes-| 
Sages and were concurred in by 
the council. The amended or-| 
dinance is expected to be passed 
by the council next Tuesday. | 


lowa Rescinds | 


Used Sales Tax) 


DES MOINES, Ia.—The day 
before a 2 per cent sales tax was | 
to be collected on the sale of all 
used automobiles, the order was | 
rescinded by the Iowa state tax} 
board upon recommendation of | 
Governor Nelson G. Kraschel. 

The plea of nearly 50 automo-| 
bile dealers had been denied re- 
cently, but they carried their | 
fight to the governor with the| 
plea: “The old rule held through 
three years of the former admin- 
istration and should remain.” 

With Gov. Kraschel entering 
the fight, the board voted against 
the tax 2 to 1. Previously it had 
been 2 to 1 in favor of the tax. | 

When a new car is sold, the 
2 per cent sales tax is paid on 
the entire purchase price, yet the 
purchase is usually not in cash 
as a part of the transaction is 
represented by a trade-in of a 
used car. Dealers take the po- 
sition that when the used car is 
resold, the first sale is merely 
being liquidated and that to tax| 
the second sale would be a 
double levy. 


Rate Reduced 


DENVER.—An approximate re- | 
duction of 18 per cent on automobile | 
theft insurance in Colorado was an- 
nounced this week by Guy W. 
Shirley, special agent in charge of 
the national automobile theft bureau, 
which is a co-operative enterprise | 
among 210 insurance companies. 











| ket five or 


|in competition with 
| in used car “buying,” 
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which shows that 67 per cent of 
oe go to only one dealer. | 
Opinions as to savings made by 
the plan vary widely, some deal- 
ers feeling they have been saved 
up to $25 per unit traded 
others figure they have saved 
nothing at all. The plan has con- 
vinced dealers, too, that it would 
be foolish to “buy” or appraise 
cars too cheaply, which would be 
/an unsound and_ short - sighted 
policy, with the public inclined to 
hold back on buying new Cars. 
Two local dealers had 
day strike the past week, due to 
dispute over commissions to car 
salesmen. This was’ merely a 
question of interpreting the agree- 
ment, and a truce has been 
reached for the time being, the 
main point involved being so- 
| called “house sales,” the commis- 
sion on which, the salesmen’s 
union thinks, should be pocie. 


there is a| 
new car 


from the peak. As 
trend toward higher 
prices the coming year, it is not 
likely that there will be any de- 
cided drops in used car prices, in 
the opinion of Sayres. 


The used car appraisal bureau 
has resulted in some _ benefits! 
since it was installed in this mar- | 
six months ago. Stiff- | 
rules is in prospect at| 
with appraisal to give 
due recognition of condition of 
cars offered in trades. Repair 
costs will be estimated and de-| 
ducted from top sheet values. 


That dealers are not so highly 
each other, 
is shown by 
the record of the Seattle plan, | 


ening of 
this time, 


in; | 


a one-| 


| recognized officially 


| that 


Fords Establish 
Marks in Paris 


DEARBORN.—Twenty-five new 
world and international time and 
distance records were achieved in 
a 10-day run on the track of the 
Montlhery autodrome, near Paris, 
by a team of four French women, 
driving a Ford V-8 with standard 
85-horsepower engine. 

The new marks, including 10 
world records and 15 international 
class C records, were established 
late in May and have just been 
by the Inter- 
national Assn. of Recognied Au- 
tomobile Clubs. This was an- 
nounced here at the home offices 
of the Ford Motor Company, fol- 
lowing receipt of cable messages 
from Paris. 

The Paris 
the 


out 
who 


advices pointed 
French women, 


| drove the 


13 


car in relays for 10 days 
and nights, have become, through 
ratification of their performance, 
the first members of their sex in 
the history of automobile racing 
to establish world records in eight 
important classifications. 

Among the records awarded to 
the French women are new time 
marks for all distances from 10,- 
000 to 20,000 miles inclusively. The 
latter mileage was reeled off in 
229 hours and 37 minutes, or at 
an average speed of 87.10 miles an 
hour. The old record for this dis- 
tance was at the rate of 83.67 
miles an hour. This record for- 
merly was held by men, 


Cigarette Ban 

MADISON, Wis.—Gov. Philip F. 
LaFollette has signed a bill which 
prohibits the throwing of lighted 
cigars or cigarettes upon public 
highways or parkways in Wiscon- 
sin. Violators are subject to fines 
of from $10 to $100 or six months’ 
imprisonment. 


Wilbur Shaw, 1937 winner 
at Indianapolis, set a new 
track record of 113.580 
miles per hour with a stock 
Ethyl in his tank! 


e's Proof... 


that Ethyl is the coolest... most efficient 


fuel for summer driving! 


HIS YEAR, for the first time in the history of 
ee 
were required touse a stock gasoline—the same kind 
of fuel generally available to the motoring public. 

Naturally, 


Shaw, the winner, set a new track record of 113.580 


Ethyl was the fuel chosen. Wilbur 


miles per hour—and in temperatures well over the 
tank! 


Every one of the cars that finished the race used 


90° mark—with a stock Ethyl in his 


Ethyl—a gasoline conforming to the same high 


standards of quality, and available to car owners, 


every where 


in the United States and Canada! 


That’s proof that Ethyl is the coolest fuel for 


summer driving. It’s proof that Ethyl brings out 


the best performance of modern high compression 


cars under all driving conditions! 


Help yourcustomers to get full performance from 


the cars you sell them. 


Recommend Ethyl. 


And 


when you demonstrate a car, be sure to demon- 


strate 100% performance—put Ethy] in the tank! 


*Brand name of the Ethyl used by 
Wilbur Shaw available in our files. 


SMART SALESMEN DEMONSTRATE WITH 
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Wages are Chief Cost 
DAY INTRODUCED thusly, let’s 


‘ioe back to Sleep-Over, Inc. It’s | e TL k 
§| an intriguing name and you won-| rn pe rating ruc S 


Truck. His new enterprise has no 
affiliation with GM. 
* * * 


Chris | 
Y Sinsabau gh 


Sparks 


(Continued from Page 1) 
face of the returns, the admin-| istration is making its plans for 


|der what it is. Simple, though, | 
when you read the prospectus as 


| NEW YORK.—First cost of a/ depreciation, 11.23; parts, 7.25; 


istration has no need to worry, I| 
am assured, for the back-order 
department is working overtime 
and out at Pontiac they are pre-| 
dicting that at the end of the ’37| 
model year all the 236,000 cars| 
will have been produced and sold| 
and there will be none of the 
current models on dealers’ floors. 
* * * 

BUT TO GO BACK to the be-| 
ginning of the dynasty. Inspired 
by the words of A. Lincoln, the 
head of the house framed a 
three-year program, which in- 
cluded not only the rebuilding of 
the dealer body but the creation 
of good will among the good 
citizens of Pontiac and the Pon- 
tiac workers. Both these goals 
have been reached, according to| 
the information that comes to 
this desk. Klingler has been in- 
defatigable in building up this 
good will and removing any 
possible stigma of absentee own- 
ership. Seemingly half his time 
has been given up to making 
speeches to different bodies like 
the Chamber of Commerce, Ro- 
tary and the like. One time he 
addressed a meeting of colored 
labor and he wowed the house. 
He was human, no high hat about 
him—he was just folks to his 
dusky audience. And when the 
citizens of Pontiac gave a dinner 
in honor of Alfred P. Sloan, head | 
of General Motors, Toastmaster | 
Harold Fitzgerald told the big| 
boss that Harry Klingler was the | 
first head of the House of Pon-| 
tiac that the citizens of Pontiac| 
felt really was a citizen of Pon-| 
tiac just as they were, thus prov- 
ing the value of good will in the 
community. 
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WHICH BRINGS the column | 
up to what the Klingler adminis- | 
tration has accomplished since | 
that bleak day in October, 1933. | 
First of all, it set up the three- 
year program which was largely | 
built around the creation of a/| 
quality dealership body. Which | 
meant getting away from dual 
dealerships which, the administra- 
tion thought, was a hindrance in- 
stead of a help. At the start the 
dual tie-ups were running from 
65 to 70 per cent of the volume of 
the dealer outlets. This percent- 
age has been reduced more than 
two-thirds until now Sales Chief | 
Tex Simpson has a mobile body, 
each member of which is Pontiac- 
minded and in tune with the home 
office in the moving of the prod- 
uct. As a result this dealer body 
has been built up from a mere 
handful, 2,300, to more than 4,000 | 
now. Discounts were increased and 
the home office carried the good | 
will program into the dealer field | 
by means of monthly meetings of | 
dealers, brought to the factory to 
discuss sales and advertising as 
members of the family. This last 
move is a demonstration of the | 
value of Klingler thinking, for | 
each month a different set of | 
dealers has been brought in to 
discuss strategic moves that will 
sell more cars. 

. es 2 


SO TODAY the Klingler admin- 





DIVISION 


| been able to catch up on orders 


| per cent. 


|} credit to his hard working as- 


the future by appropriating 3,500,- 
000 for greater motor and axle 
production alone. A prime motive | 
for this can be attributed to the 
Pontiac six, which. has been the 
bread-winner. I’m told that never | 
since Klingler introduced this | 
popular model has the factory 


for that model. With the expan- | 
sion it is expected that the plant 
capacity will be increased some 33 
Running at capacity 
now, the best they can do at the 
factory is 30,000 units a month. 
After expansion this will jump to 
from 35,000 to 40,000 a month and 
the administration feels it can sell 


’em next year. 
* 


. sD 


IN THE WAY of a postscript 
to this story of accomplishment, 
let me recite how Harry Klingler, 
in this business poker game, drew 
to a pair of aces and made four 
of them. When he went to Pon- 
tiac it was generally acknowl- 
edged that he was a past master | 
in the art of salesmanship and 
advertising but engineering and 
manufacturing were Greek to 
him. So he set about studying 
these last two problems as only 
a Klingler would do. Doggedly | 
he applied himself so that today 
he may be said to have “filled.” 
He now has four aces, they say, 
salesmanship, advertising, manu- 
facturing and engineering, a hand 
hard to beat in this fast-moving 
game the automobile industry 
plays. 

Modestly, Klingler disclaims 
any personal credit for the suc- 
cess of Pontiac. He says, “We 
have been lucky,” and gives full 


sociates in factory, engineering, 
sales and dealer organizations. 
* * * 


THERE’S A FORMER automo- 
bile executive who is embarking 
into a new business, nothing more | 
than selling sleep to motorists and | 
other users of the highways 
Clarence M. Day. Mention of that 
name carries me back to my New 
York era of 20 years ago when 
the Flat Tire Club was at its ze- 
nith and when we of the automo- 
bile industry used to lunch daily 
at the Manhattan hotel—Sam |} 
Miles, Al Reeves, Dick Kennerdell, 
Amos Batchelder, Bill Sweet and 
fellers like that. 

And one of them was this Clar- | 
ence Day, who bobs up now as the 
head of Sleep-Over, Inc., about 
which the column will talk a few 
lines farther down. Day then, like | 
Bill Sweet, was attached to the| 
staff of Alfred P. Sloan, who had | 
just organized United Motors, the 
holding concern which had gath- 
ered together several powerful | 
companies making parts and ac- | 
cessories. This was before Sloan} 
became identified with General | 
Motors. 

Sloan sent Hall to Jackson, | 
Mich., to head up Jackson Prod- 
ucts, specializing on rims, and af- 
ter he had done a good job there | 
he moved on, at one time being 
president of General Motors| 





| 


OF 


| contain 16 rooms in a two-story 


| conventional 


| Column readers are probably hold- 


| ment which the 
| dustry has taken up nationally. It | 


I have. It’s an organization, with 


ultra-modern tourist hotels, which | 
in time, will be spotted along the 
highways from coast to coast. | 
Building operations start  this| 
month and by the first of August | 
it is expected several of the hotels | 
will be in operation. Each will 
cost approximately $25,000 and 


building of concrete and cut-stone. 

Rates will be $1.50 for one and| 
$2.50 for two persons and where 
these hotels will differ from the 
is that Mine Host 
will sell sleep only—nothing to eat | 


or drink—just a place where one | | 


may woo Morpheus comfortably. 
* * * 

ONE MORE TESTING device 
has been developed for the use of | 
service stations of dealers, some: | 
thing I think is brand new and, | 
when you stop to think about it, 
decidedly useful and practical. 


ing their breaths until they find 
out what it is. Well, it is a device 
developed in the laboratory of 
General Electric at Schenectady, 
N. Y., which will test automobile 
horns so you can tell if the sound 
volume is too strong or too weak. 
This gadget will measure sound 
levels in a frequency range of 300 | 
to 1,500 cycles per second and con- 
vey a sound range of 96 to 130 
decibels, units of measurement of 
noise, 
* oe ok 

THOUGHT has been | 
into this safety move-| 
automobile in- | 


A NEW 
injected 





is offered by Jerry Ross of L. C.| 
Chase & Co., whose mohair velvet | 
upholstery is found on so many | 
cars these days. Sez Ross to me, | 
“Upholstery can actually help to 
minimize accidents. Safety, com- 


| fort and relaxation in an automo- 


bile depend to a large degree on/| 
keeping the body poised in a po-| 


sition where proper response can | 


be made in emergencies, where 
lungs and other organs can func- 
tion normally and where there is 
freedom from all undue strains 
and tensions. 

“And that position begins with 
a properly designed seat uphol-| 


stered in a material that promotes | 


good posture. Pile fabrics like| 


| Ours, therefore, are conducive not | 


only to comfortable and healthful 
riding as well as safety because 
the upright fibers hold the occu- 


pant in place and prevent sliding | 


and slipping on the seat. Because 
of this it 
clothes keep their fresh appear- 
ance longer and do not show shine 
which is apt to come from con- 


| stant rubbing or sliding across the | 


seat.” 


UAW Contract Signed 


MILWAUKEE, Wis.—United Auto- | 
mobile Workers of America, 322, has | 
| announced the signing of an agree- | 


is obvious that one’s | 
| year, 1,497 persons were injured 





ment covering 900 employes of the| 


Globe-Union Co. A contract to run 


five and a half months covers wage | 


increases put into effect six weeks 
ago, seniority, 40-hour week, 


time and a half for overtime. 


One Quality 
Standard --The Best 
We Can Build 


sole | 
bargaining rights, paid vacations and | 


|a reportedly large bankroll, which | truck is relatively less important | 
|is about to build 1,200 small but | 


than truck operators customarily 
believe, according to a detailed 


| analysis of the subject of truck 


accounting completed by the 
Autocar Co. This company has 
encountered many truck owners 
who had no precise idea of costs 
of operation, and has for many 


7 TECHNICAL DATA 


ELEMENTS OF 
TRUCK OR TRACTOR 


years provided, on request, a 
model form of truck accounting. 

The cost of a truck is reflected 
in depreciation and _ interest, 





which together amount to only 


| 12.25 per cent of the total annual | 


outlay, it is said. Drivers’ wages | 
and gasoline, on the other hand, | 
represent 56.80 per cent and are | 
roughly the same for all trucks | 
of similar capacities, regardless | 
of first cost. Parts, tires, repairs, | 
oil, and so forth, are items which | 
are smaller in the case of a cor- 
rectly engineered truck, no mat-| 
ter what the truck’s first cost. 

Elements of truck or tractor | 
operation cost, in order of their | 
size, are found by the Autocar 
study to be as follows on a per- 
centage basis: Drivers, 35.47; gas- 


| oline, 14.69; gasoline taxes, 6.64; 


Grade-Crossing Deaths 
Up Sharply in Quarter 
WASHINGTON.—Fatalities re- 
sulting from  highway-railroad 
grade crossing accidents in the 
first three months of this year 
totaled 495, an increase of 99) 
compared with the corresponding 
period of last year, according to} 
official statistics disclosed here 
this week. 
In the first three months this 


in such accidents compared with 
1,352 in the corresponding period 
in 1936. Accidents at highway-rail- | 
road grade crossings in the three 


| months’ period this year, totaled 


1,329, an increase of 210 compared 
with the first three months in the 
preceding year. Reports filed with 
the interstate commerce commis- 
sion show that in 1936, of the total 
number of motor vehicles involved 
in accidents at highway-railroad 
grade crossings, 78.08 per cent| 
were passenger automobiles and | 
21.23 per cent were motor trucks. 


| Commission,” Bea 
lish, a member of the commission, 


insurance, 7.13; tires, 5.03; repair 
labor, 4.12; housing, 3.05; oil, 1.53; 
taxes, 1.28; interest, 1.02 supplies 
(chains, hand tools, soap, etc.), 
87; grease, .52; and painting and 
washing, .17. 

The one vital fact in truck 
operation, the company points 
out, is to carry goods satisfacto- 
rily at the cheapest rate per ton. 
Realization of costs is an essen- 
tial to ascertaining the correct 
ton-mile rate of transportation. 


Truckers Lauded 
By Officials at 
PMTA Conclave 


WERNERSVILLE, Pa. (UTPS). 


| Approximately 250 members and 
ltheir guests attended the fourth 
lannual convention of the Penna. 


Motor Truck Assn. here June 24- 
2. The Middle Atlantic States 
Motor Carrier Conference and the 


| Penna. Warehousemen’s Assn. co- 


operated at the convention. — 

George R. Wellington, assistant 
chief, bureau of safety, interstate 
commerce commission, spoke at 
the Friday evening dinner on 
“safety” in regards to the regula- 
tions of the ICC. 

“An excellent spirit of co-opera- 
tion has been manifested toward 
the commission by those most af- 
fected by the regulations, namely, 
motor carriers,” Wellington said. 
“Throughout the period of prepa- 
ration of the safety regulations in- 
formation, advice and counsel has 
been generously given by motor 
carriers and now upon the thresh- 
old of the effective date of the 
regulations this same spirit con- 
tinues to prevail. 

“For the first time in the his- 
tory of Penna. every carrier for 
hire is obliged to come under the 
regulations of the Public Utility 
Richard J. Beam- 


stated, saying the comission is 
prepared to “clean up _ illegal 
trucking conditions in Penna. 
“We are going to clean up il- 
legal trucking conditions in Penna. 
for the real benefit of the whole 
industry and for the protection, 
service and safety of the entire 
community,” Beamish declared. 
Officers elected during the con- 
vention meeting Friday morning 
are: Edward Gogolin, president, 
Scranton Ready Mixed Concrete 
Co., Scranton; W. J. Clark, first 
vice-president, Horlacker Delivery 


| Service, Phila.; H. D. Gibbs, sec- 


ond vice-president, Pittsburgh 


| Coal Co., Pittsburgh; C. J. John- 


son, secretary, Masterson Trans- 
fer Co., Warren, and Charles B. 
Weaver, treasurer, Steelton. 


Cord Breaks Speedway 


Mark for 24-Hour Run 

INDIANAPOLIS. — Ab Jenkins, 
of Salt Lake City, veteran driver, 
established a new 24-hour speed 
and endurance record on the In- 
dianapolis Speedway here by driv- 
ing a stock supercharged, front- 
drive Cord car a full day and 
night over the brick oval at an 


| average speed of 79.577 m.p.h. The 


|new record won him the Stevens 


Y 


| Trophy, an award presented un- 
|der the direction of the contest 


| board of the American Automo- 
| bile Assn. 





BORG-WARNER CORPORATION 


|last five years 
| hours of endurance running on the 
| speedway 


The Cord is the first car in the 
to complete 24 


track. All times are 


subject to confirmation by the 


|contest board of the AAA, which 
| sanctioned the event. 


Rotunda Record Set 
DEARBORN.—Meeting of the 
Shrine convention in Detroit was 
principally responsible last week for 
the largest stream of visitors in his- 


| tory to the Rotunda, gateway to the 


Rouge plant, attendance figures com- 
piled by the Ford Motor Co. dis- 
closed Thursday. The total number 
of Rotunda visitors in the six-day 
period was 31,220. Wednesday and 
Thursday were the big days with 
8,478 and 7,282, respectively. 
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th Dimension 


The News of Automotive Advertising 


Ey Pete 


Reps 
New publication, “The Digest” 
(Review of Reviews incorporat- 


ing the Literary Digest) will be | 


handled in Michigan and Ohio by 
Waldo Fellows, who has been De- 
troit representative of Review of 
Reviews for some time. 

Chicago territory for “Digest” 
will be under Carl Hurlbut, De- 
troit representative for Literary 
Digest prior to its purchase by 
Review couple of weeks ago. 

New product makes its first ap- 
pearance July 17 as weekly and 
consisting of three sections—“the 
story of the week” as lead; center 
layout of pictures, and digest of 
magazine articles and books in 
back of magazine. Initial print of 
600,000 is set for combined mag- 
azine. 

Fuller & Smith & Ross have 
been retained to handle the ad- 
vertising promotion program of 
“The Digest,” with J. D. Adams 
as account’ executive. Harry 
Price, advertising manager of 
“The Digest,” is in charge. 


Papers 


Close on the heels of merging | 


the New York American with the 
N. Y. Mirror and N. Y. Journal, 
Hearst newspaper headquarters 
this week announced discontinu- 
ance of the Rochester (N.Y.) 
Journal and the Rochester Amer- 
ican. Circulation lists and pub- 
lishing plant were sold to the 
Gannett chain. 

At the same time, discontinu- 
ance of Gannett’s Albany (N.Y.) 
Knickerbocker Press and 
switch of Hearst’s Albany Times- 
Union (evening) to the morning 
field also were announced. Gan- 
nett’s other Albany paper, the 
Evening News, will remain in 
that field. 

The New York Sunday Ameri- 


can, which will be published as | 


the Sunday edition of the N. Y. 


Journal, 
the Hearst International Adver- 


tising Service (Rodney Boone or- | 


ganization) instead of by Paul 
Block, who formerly represented 
the American. The New York 
Mirror, which has 
presses of the Brooklyn Times- 
Union for 
tion, continues to be represented 
by its own representatives, as in 
the past. Raymond Campbell is 
the Detroit representative. 


Barrage 

Nation-wide ad splurge to aid 
sales efforts in merchandising 
used cars is just being concluded 
by Chevrolet. Barrage covers 
magazines, radio, billboards and 
theatres. 


Full-page ads were employed in| 


five national magazines, Collier’s, 
Liberty, Saturday Evening Post, 
American Weekly and This Week. 


o—_——__- 


the 


is now represented by | 


taken over | 


its Brooklyn circula- | 


Wemhottf 


000,000 persons attend’ these 
theatres weekly. 

Strategically-located, 16,000 out- 
door billboards are being used in 
various zones. 

Used car messages are being 
carried over 361 radio stations, 
scattered through U. S., during the 
“Musical Moments Revue,” with 


Gus Haenschen’s orchestra. 


Contact 

Another Californian has left 
the land of the setting sun—M. 
C. Borland (“Doc” to you), who 


om 


joins the advertising colony in 
the motor capital. Doc has been 
named Detroit contact on the 
Graham-Paige account by J. 
Walter Thompson agency, with 
headquarters at the factory. 
Borland for three years han- 
dled the Nash account on the Pa- 
|cific coast for the Thompson 


_| agency. 


Conclaves 

July 5-10 — Paris. 
Advertising Assn. 

Sept. 13-16 — Syracuse, 
Financial Advertisers’ Assn., 
nual. 

Sept. 22-25—Chicago. 
Industrial Advertisers’ Assn., an- 
nual. 


Continental 


N. Y. 
an- 


Chatter 


M. W. Perinier, 
McGraw-Hill 





vice-president 


of Pub. Co. in 


National | 





The International Model D-40 is an outstanding 
truck for performance and economy in the 2- to 
3-ton field. Illustrated here is the Model D-40 owned 


charge of advertising and sales 
promotion, joins News-Week, New 
York, as vice-president ... A. R. 
Stevens elected president of Pitts- 
burgh Ad Club... Cornelius Van- 
derbilt jr., appointed to regular 
editorial staff of Liberty, in 
charge of big news events. 


| Cuffo 


Chevrolet dealers in central dis- 
trict of Indiana have tied in with 
entertainment troupe, composed 
of WIRE (Indianapolis) talent, 
for series of nine personal ap- 
pearances at eight Indianapolis 
showrooms and one at Green- 
wood, Ind. 


Dates are plugged by Chevrolet 
with classified display ads, in- 
cluding pix of talent. Show, 
which includes films in addition 
to troupe, also has a car radio 
giveaway and free food for guests. 


15 


Appliances 

| Bendix, prominently identified 
| with automotive and aviation in- 
| dustries, will make its appearance 
| in a new field—the home appliance 
| industry, according to announce- 
|ment of the appointment of 
| Brooke, Smith & French, Inc., to 
| handle advertising and merchan- 
|dising for Bendix Home Ap- 
pliances, Inc. 


Back 

H. T. Ewald, president of Camp- 
| bell-Ewald, who has been absent 
| from office for some months fol- 
| lowing an eye operation for de- 
| tached retina, was back in the 
| harness for a few hours this week. 
| Plans to spend short time in of- 
fice each week, but is still under 
the doctor’s care and will take no 
active part in the agency’s busi- 
ness until fully recovered. Mean- 
while, Robert H. Crooker will con- 
tinue as acting president. 





ae 


Branches and Dealers report 
INTERNATIONAL TRUCK SALES 


| 


Hite 


eC 


Minute films, scheduled for 
eight weeks, are being shown in 
about 4,000 theatres throughout 
the country. Figured around 15,- ; 

— re FROM scores and scores of points comes 
the strongest possible evidence of the uni- 
versal approval given the new International 
Trucks. The International sales curve tells 
the story—users are saying it with a flood 


of orders that eclipses all previous sales 


by Rakestraw’s, Mechanicsburg, Pa. 


valuable now than ever. The nation-wide 
acceptance of the new Internationals mean 
more sales, more volume, more profit for 
the dealer. Ask our nearby Company-owned 
branch about the franchise in your com- 
munity. 


INTERNATIONAL HARVESTER COMPANY 


(Incorporated ) 
606 S. Michigan Avenue 








Automotive 
On the Air 





(All Time, Eastern Daylight Saving) 
CHEVROLET—Sunday, 6:30 p.m., CBS. 
Rubinoff and guests. 
CHRYSLER—Thursday, 9:00 p.m., 
Major Bowes’ Amateur Hour. 
FORD—Tuesday, 9:00 p.m., CBS. 
‘‘Watch the Fun Go By.’’—with Al Pearce. 
Sunday, 9:00 p.m., CBS. | 
“Universal Rhythm.’’ 
GEN. MOTORS—Sun., 8:00 p.m., 
“Promenade Concerts,’’ with 
9:30 p.m., 


CBS. 
records. 


The International Truck franchise is more Chicago, Illinois 


INTERNATIONAL TRUCKS 


NBC (Blue.) | 
Emo Rapee. 


PACKARD—Tuesday, NBC (Red.) | 
*“‘Packard Hour.”’ 
PONTIAC—Monday, 
p.m., CBS, 
*‘News Through a Woman's Eyes.”’ 
STUDEBAKER—Mon., 10 p.m., NBC (Blue.) 
*“‘Champions,’” with Richard Himber. 
WILLYS-OVERLAND—Sun., 10 p.m., Mutual 
System. 
Kay Kyser’s Orchestra. 


Wednesday, Friday, 2:00 
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Modernization, P romotion Up Service Gain a 
Buick Dealer Plans Addition ~-~ Se 


To Handle Ri 


INDIANAPOLIS.—After 
few months’ operations following 
out the suggestions of Buick’s 
service promotional policies insti- 
tuted by C. W. Jacobs, chief of 
Buick service at Flint, the Mon- 
arch Motor Co. here shows an 
increase of 253 per cent in gen- 
eral service work for May. 

The modernized lubrication de- 
partment, which has been in oper- 
ation since March, shows an in- 
crease of 91 per cent over the 
same period of 1936. 

Between these two 
increased business in  wheel- 
aligning, brake testing and motor 
tuneups business has taken such 
tremendous strides as to force 
W. R. Krafft, president of Mon- 
arch Motors, to make 
ments for additional quarters to 
handle the work coming in. 

The increase in Buick service 
work is due entirely to modern- 
ization of the entire service or- 
ganization, as an adjunct to the 
service and service sales promo- 
tional work outlined for Buick 


activities, 


dealers. In this program Krafft | 


has also adopted newspaper ad- 


vertising to the extent of calling | 


the attention of Buick owners to 


partment 


cation, motor tuneups, repairs 
and adjustments—it’s a sort of 
motor clinic designed to help you 
keep your car in the best possi- 
ble running trim.” 

He calls the owners’ attention 
to wheel balance operations, to 
lengthen tire life, 


Coming Events 


JULY 
12-13—Washington, Pa. Pennsylvania Automo- 
tive Assn. Convention. 
AUGUST 
15—Akron, 0, All-American Soap Box Derby 


SEPTEMBER 


15-17—Akron. SAE Section Reg 


Meeting 
i—Chicago. 
Transportation Meetin 
30-Oct. |—Tulsa, Okla. SAE Fuels and la- 
bricants Regional Meeting. 
OCTOBER 


7- 9—Los Angeles, Ambassador Hotel, SAE 
National Aircraft Production Meeting. 


7-17—Paris. Automobile Salon. 
44-23—London, Automobile Exposition. 


27-Nov.3—New York. National Automobile 
Show. 


27-Nov. 3—Toledo. Automobile Show. 


28—New York, Commodore Hotel. SAE An- 
nual Dinner. 


28-Nov. 8—Milan, Italy. International Automo- 
bile Salon. 


30-Nov. 6—Boston. Automobile Show. 
30-Nov 7—Los Angeles. Automobile Show. 
30-Nov. 7—San Francisco. Automobile Show. 
31-Nov. 6—Cincinnati. Automobile Show. 


SAE Sect 


29-Oct. 


NOVEMBER 
4-13—London. Commercial Automobile 
6-i1—Omaha. Automobile Show. 
6-12—Akron, 0. Automobile Show. 
6-12—Columbus, 0.—Automobile Show. 
6-12—Newark. Truck Show. 
6-13—Brooklyn. Automobile Show. 
6-13—Buffalo. Automobile Show. 
6-13—Chicago. Automobile Show. 
6-13—Detroit. Automobile Show. 
6-13—Indianapolis. Automobile Show. 


6-13——-Newark, N. J. Automobile Show. 
6-13—Philadelphia. Automobile Show. 
6-13—Pittsburgh. Automobile Show. 


6-13—Toronto. Automobile Show. 


42-20—Glasgow. Scottish International 
mobile Exposition. 


43-20—Baltimore. Automobile Show. 
43-20—Rochester. Automobile Show. 
13-20—Cleveland. Automobile Show. 
44-20—Springfield. Automobile Show. 
14-21—St. Louis. Automobile Show. 
44-21—Portiand, Ore. Automobile Show. 
15-20—Denver. Automobile Show. 
15-20—Jersey City. Automobile Show. 
15-20—Ottawa. Automobile Show 


17-24—Milwaukee. Automobile Show. 
20-27—Montreal. Automobile Show. 

24-Dec. 1—Kansas City. Automobile Show. 
27-Dec. 4—Kansas City, Mo. Automobile Show. 


Show 


DECEMBER 
8-10—Flint, Mich. SAE National Production 
Meeting. 


only a | 


arrange- | 


brake testers, 


ising Business 


battery service machinery, lubri- 
cating equipment and the time- 
saving special tools and that all 
men in the shop are trained Buick 
specialists who know “their jobs 
from A to Z.” 

Krafft has turned his shops into 
a unified service shop. Krafft sells 
every item needed by the owners. 
He tells the public by means of 
postal cards, telephone 
and constantly carries on an 
tive lubrication followup 


ac- 
plan 


messages, | 


which is bringing in business al- | 


most faster than the shop can 
handle it. Actual increase figures 
show that Krafft has a business 
which is more than paying over- 


head of most of the establish- | 


ment. 


His sales of new and used cars| 


has increased because of 
large number of contacts the shop 
and the lubrication department 
has developed since moderniza- 
tion was inaugurated. 

Krafft’s figures give unmistak- 
able evidence of what moderniza- 
tion and active service followup 
means. Beginning with January, 
1937, the shop started off with an 
increase of 26 per cent. In March 


the fact that his new service de-| when the lubrication department 


“is not only a place to} 
bring your car for needed lubri- | 


was modernized, the increase was 
boosted to 72 per cent, jumping 
to 253 per cent in May, 1937, as 
compared with May, 1936. The in- 
crease for the five months 
amounts to 114 per cent. The ac- 
tual monthly figures are: 
Customer Labor Sales 

In- 

crease 
1937 
$1424 
2024 
2529 
3099 
3182 


1936 
$1123 
1057 
1462 
1360 
1255 


January 
February 
March 


92 
72 
127 
253 


The figures for the lubrication | 
business are available for com- ||| 


parison for only the months of 

April and May, 

ization was completed in March, 

1937, and are: 

In- 

crease 

1936 1937 % 

April . $571.15 $919.59 

May 541.05 1,034.43 91 

The increase in sales per car 

lubricated rose from an 


the | 


% ||| 
26 | 


as the modern-| 


61 | 


and adoption of Buick’s 


modern lubrication department. 








Travelling Branch 
Built by S. A. Bank 


BUENOS AIRES.— The 
first “mobile bank” has 
been built here by the Ban- 
co de la Nacion Argentina 
Mounted on a Ford V-% 
112-inch wheelbase com 
mercial chassis, this trav- 
eling financial institution 
journeys far into the hin- 
terland of the Argentine to 
carry on business where 
banking facilities are not 
available. 

Two passengers may be 
seated in the car which has 
special accommodations 
such as folding chairs and 
tables, files, and a built-in 
safe, Several of these un- 
usual traveling banks have 
been built for the Buenos 
Aires institution. 





average | 


of $2.08 in April and May, 1936, | 


to $3.62 in the same months for 
1937. This includes lubrication 


gear oil and motor oil changes. | 


The increase is due to active sell- 


Mallon Named Manager 
Of Newark Motor Show 


ing when the owner brings his} 


car in for ordinary chassis lubri- | 


cation. 

With three service sales promo- 
tional activities such as 
testing, motor tuneups and lubri- 
| cation, the shop service business | 
| shows an increase in dollars and | 
cents sales per shop repair orders. 
A year ago the average for the | 
| months was only $2.68. This year 
| the repair sales have jumped to 
| $5.89 per order, or an increase of | 
116.4 per cent. 


ipplied by R. L 


STATES 


"37 
"36 
37 
786 
"37 
736 
"37 
36 
"371 
736) 
‘37 | 


Total, 43 States 
for May _ 


lowa 
Kentucky 
Texas 


7 Total, 46 States 
for May 


Total to Date 





brake | 


Polk & Co. with exception of New Jersey, 


36] 24376 


NEWARK, N. J.—Board of trus- 
|} tees of the New Jersey Automo- 
| bile Exhibition Co., which stages 
the annual Newark automobile 
show, this week announced the 
appointment of W. L. Mallon as 
secretary and show manager. 

| Mallon has been connected with 
| the automotive trade in this area 
since 1913, according to C. E. 
| Fisher, president of the company. 


| to 


| that 
| 1,200,000 tourists crossed the state 
| borders a year ago and this year 
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INCREASE OF MORE THAN 250 per cent in service volume for May, following modernization 
service promotional policies, has prompted the Monarch Motor Co. (Buick), 


Indianapolis, to seek larger quarters to handle the rising volume. Shown is a section of the company’s 


Record Car Sales Seen 


In Wyo. for Last of ?37 


CHEYENNE, Wyo.—Continued 
improvement of crop and range 
conditions in Wyoming late in 
June points to record volume in 
new car sales for the last half of 
1937, according to H. M. Symons, 
president of the Wyoming Auto 
Dealers Assn. The economic pic- 
ture in the state is very good, the 
only dark spots being a mormon 
cricket infestation and the fact 
that the stock of cattle is low due 
heavy selling during recent 
drouth years in the northeastern 


| part of the state. 


Automobile 
are almost certain to reach a new 
high this year, Symons said, ow- 
ing to the heavy tourist traffic 
is now under way. About 


the number is estimated at more 
than 1,750,000. 


George Knutson, federal agri- 
cultural statistician, reports that 
crop conditions in Wyoming are 
good. “Predictions of those in 
close touch with the situation are 
that there will be sufficient wa- 
ter to mature the crops this year 
in all areas,” he declared. “The 
so-called drouth area of the state 
has been transformed into a veri- 
table paradise of green. Recent 
rains and snows have soaked the 
soil thoroughly for the first time 
since 1931.” 


Ralph Smith and D, E. Taylor, 
Pontiac dealers at Cheyenne, re- 
ported that Pontiac is enjoying a 


service operations | 
| office. The 1937 total to June 1 





remarkable gain in sales in the 
intermountain region, and where 
all car lines have averaged 16.6 
per cent gain this year over 1936, 
Pontiac sales have increased 45 
per cent for the same period. 
June sales have held up remark- 
ably well, and a good last half is 
in prospect. 


Motor vehicles license receipts 
to June 1 of this year increased 
$49,934 over collections for the 
same period of last year, accord- 


| ing to a report released Saturday 
| by Harold Kilian, chief clerk in 


the Wyoming secretary of state’s 


was $504,429, compared with $454,- 
949 collected up to June 1, 1936. 
Collections this year are $96,440 
over the five months’ period in 
1935. Cheyenne and Laramie 
county show the largest total. 


Work Starts on Addition 


To Division of Goodrich 


AKRON.—Work on the con- 
struction of an addition to the 
Philadelphia Rubber Works, re- 
claim division of the B. F. Good- 
rich Co., has started. 


The amount of the building 
contract was approximately $109,- 
000 and Goodrich will expend in 
excess of $500,000 in modernizing 
machinery, processes and equip- 
ment in the company’s reclaim di- 
vision during the next six months. 


NEW PASSENGER CAR REGISTRATIONS 


CHRYSLER GROUP 


Chrysler 
De Soto 
Dodge 
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Diamond T to Produce New 1 to I Vy. 
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Standard 135-In. Wheelbase 


To Care for 


CHICAGO.—Developed to reach | of a 
markets in the large field between 
the “commercial car” and the 
heavy duty 1%-ton truck, a new 
1- to 1%-ton model, listing at 
$595, has been announced by| 
Diamond T. The truck, model 
301, was designed to permit use| 


Truck Loadings 
In May Up 18 % 
Over Last Year 


WASHINGTON. ~ Steveinaint of 
commodities by truck in May re- 
flected a 17.95 per cent increase 
in business over the correspond- | 
ing month last year, according 
to the monthly survey of truck | 
loadings compiled by the Ameri- 
can Trucking Assn. 

The May figure, however, it is 
pointed out, represents a decrease 
of 3.21 per cent when compared 
with the April, 1937, report. 


Including comparable reports 
from 143 motor carriers in 32 
states and the District of Colum- 
bia, the ATA survey is designed 
chiefly to show the trend in the 
mavement of freight by truck. 
Actual tonnage reported for May 
was 510,707 tons, as against 527,- 
667 tons in April, 1937, and 432,970 
tons in May, 1936. 


The trend in some of the prin- 
cipal commodity groups is indi- 
eated as follows: Iron and steel, 
17.76 per cent increase over May, 
1936, a decrease of 8.62 per cent 
compared with April, 1937; auto- 
mobile hauling, .95 per cent in- 
crease over May, 1936, 11.31 per 
cent decrease compared with 
April, 1937; groceries, 2.3 per cent 
increase over May, 1936, 6.28 per 
cent decrease from April, 1937; 
petroleum and petroleum prod- 
ucts, 42.62 per cent increase over 
May, 1936, .85 per. cent decrease 
from April, 1937; textiles, 13.43 
per cent increase over May, 1936, 
11.15 per cent decrease from 
April, 1937. 





Soviet May Introduce 
Truck in GB Market 

WASHINGTON.—Persistent ru- 
mors that motor trucks of Soviet 
manufacture are to be introduced 
into the Great Britain market 
are current in British trade cir- 
cles, according to a report just 
received by the department of 
commerce. 

It reported that a limited 
range of models will be available 
under the trade name “ZIS” and 
that load capacities will be of 
three to five tons. As far as can 
be determined, says the report, 
none of the trucks have yet been 
exhibited in Great Britain and 
many members of the local trade 
are inclined to doubt any serious 
or extended campaign in the mar- 
ket by the Soviet Union. 


is 


| de 


10-Foot Body 


of a full 10-foot body on a stand- | 
ard wheelbase of 135 inches. 
Power plant is a 
veloped six-cylinder engine built 
by Hercules Motor Corp. to 
Diamond T specifications. It is 





newly de-| 


said to retain the characteristic | a 
features of the larger heavy duty | § 


engines. Mounting is four-point 


rubber suspension with a special | 


Diamond T torque arm designed 
to isolate engine vibration from 


the frame. 


Other specification details 
clude X-framing; Houdaille hy- 
draulic shock absorbers in front, 
with front springs designed to 
work with them as a unit; under- 
slung rear springs; low center of 
gravity; four-wheel internal 


simple take-up adjustments; two | 
cab types optional—standard and | 
luxe; heavy drop forged I- 
beam front axle, and full floating, 
spiral bevel rear axle. 


| The model has four speeds for- | 
ward, one reverse. 
60 m.p.h. Standard chassis weighs | 
| 3,100 pounds; 


Top speed is 


with dual tires, 
cab 450 pounds additional. 


Drive Is Planned 


By Georgia Assn. 


3,300; 


ATLANTA.—Plans for increas- 
ing the membership of the newly 
organized Georgia Automobile 
Dealers’ Assn. and legislation af- 
fecting automobile dealers of the 
state were discussed at a meeting 
of directors here last week. 

The new group is headed by 
Harry Sommers, of Atlanta. Other 
officers are: R. C. Dunlap, of Ma- 
con, and Harry Darling, of Au- 
gusta, vice-presidents; E. G. 
3eaudry, Atlanta, treasurer; and 
L. L. Austin, Atlanta, secretary. 

District directors of the associ- 
ation include J. M. Harrison and 
John E. Smith, Atlanta; Macon 
W. E. Greene, of Fort Valley, and 
S. M. Solomon, of Macon: Au- 
gusta—Henry Darling, of Augus- 
ta, and J. M. Glass, of Athens; 
Savannah—John Brock, of Sa- 
vannah, and S. W. Lewis, of 
Statesboro; Columbus—F. L. 
Clements Buena Vista, and 
Burrell Cole, of Columbus 


of 


June Car Sales Set 
All-Time High in Mich. 
LANSING, Mich.--Setting an 
all-time record, registrations of 
new cars in Michigan during June 
will ex 170,000, according to 
Secretary State Leon D. Case 
Early returns showed more 
than 169,000 certificates had been 
issued, but it is believed the fig- 
ure will exceed 170,000 when the 
final report is drawn up. The pre- 
vious record for registrations was 
107,000. 
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A NEW MODEL 
|} and the 1% 


TRUCK 
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K, designed to invade the large field in between the light “commercial car” 
ton truck, has been announced by Diamond T, The new model, 301, shown above, has a ca- 


| pacity of from 1 to 1% tons. Power plant is a six-cylinder Hercules, built to Diamond T specifications. 
| The motor was } designed to retain the characteristics of heavier- “duty types. 


Calif. Judge Limits 
Trailers to 33 Feet 
SAN DIEGO.—A _ judge 

here has_ limited trailer 
length to 33 feet in a ruling 
which may have a decided 
effect on the design of auto 
trailers and trucks in Cali- 
fornia. 

Justice Phil Smith re- 
cently held that a 38-foot 
former exposition passenger 
bus is illegally constructed 
for public highway and 
street travel. The judge, who 
said he could find no pre- 
cedent, decided that no ve- 
hicle, be it auto trailer or 
moving van, may exceed 383 
feet in length. 


Agreement on Trucks 
Signed by 


MONTGOMERY, Ala. 


rocal agreement has been reached | 
Mississippi | 
trucks 
allowed to travel between | 
being | 

tags 
according to W. 
Ala- 


and 
privately-owned 


by Alabama 
whereby 
will be 
these two states 
required to carry 
from both states, 
W. Ramsey, 
bama tax 
Included 
vision that 
would be 
Mississippi 


without 
license 


a member of the 
commission 

in the pact is a 
Alabama 
allowed to remain 
day 
license. 


Mis 


for 30 
latter state's 
would apply to 
cars in Alabama 


the 


Same 


Fla. Fuel Use Up 
TALLAHASSEE, Fla.—The 
comptroller’s office has just 
ported May gasoline consumption 
24,916,017 gallons, an increase 
than 2,700,000 gallons over 


more , 
month a year ago. 


same 


Ala.. Miss. | 


A recip- | 


pro- 
automobiles 
in 
without 
The 
sissippi 


state 


of 


WILMINGTON, Del. —Reaction 
against extreme models, colors 
mostly of medium value and color 
bands and belting of chromium 
plated metal of moderate size, 
were the outstanding features of 
the two Concours d’Elegance for 
Automobiles, among the chief 
events of the Paris season, held 
June 15 and 25 at the Bois de 
Boulogne, Paris, according to P. 
H. Chase, color specialist of the 
Paris office of the Duco color ad- 
visory service. 
| A survey of the exhibits showed 
that black and green vied with 
one another for first choice in 
|color, the former being well in 
advance of others at the June 15 
display, while green took first 
|} place on June with black a 
| close second. 


Blue followed black in the 
ularity of the the June 
15 exhibit, with green, ivory, 
brown, gray, red and yellow in 
the order given. However, at the 
June 25 exhibit, the order of color 
presentation was somewhat al- 
tered with green leading, followed 
by black, blue, ivory, red, brown 
and gray 
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Reaction Against Exrems 


Models Noted in Paris 


ally the case on competitions of 
that kind. 


Some novel designs were shown 
in decorations which were car- 
ried out either in contrasting 
colors or in chromium plate, tak- 
ing the shape of curved stripes 
under the windows or running 
down the back fenders and 
sweeping up to the front of the 
hood. Some convertible cars had 
tops of colored fabric contrasting 
with the color of the car. 


In general, lines did not show 
any trend toward decided changes 
other than that accentuated air- 
flow designs appeared to be on 
the wane. Aerodynamic principles 
have, however, not been forgotten 
since great care seems to have 
been taken to suppress sharp 
curves and anything that might 
form an obstacle to the air. 

There 
the two exhibits 
being represented by 
Lincoln, Chry Studebaker 


165 cars entered in 
American makes 
Packard, 
and 


were 


Dodge. 


NICKELGRAM 
oO —— 


maintenance on heavy- 

truck engines need not be 

in spite of higher speeds, 
greater loads, and the need for 
keeping the expensive equip- 
ment on the road practically 24 
hours a day. Mack Trucks, Inc., 
well-known builders of heavy- 
duty motor trucks, have helped 
to keep down costs by adoption 
of alloy cast irons for cylinder 
blocks. They use a _ Nickel- 
chromium alloy cast iron pos- 
sessing excellent uniformity of 
structure and improved heat 
distribution, which eliminates 
the cracking of blocks so fre- 
quently encountered. Cylinder 
heads for Mack engines are of 
similar material, but with great- 
er Nickel content to resist 
higher temperature effects. The 
most valuable property of the 
latter alloy is its ability to re- 
sist changes in form or dimen- 
sions under heavy loads, thus 
preventing damage to either the 
head or the cylinder 


THE block. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Wall Street 


Roosevelt Viewed 


As Easing His 
Pro-Labor Policy 


By C. J. ALEXANDER 


NEW YORK.—Wall Street felt 
better this week regarding the 
automobile situation, particularly 
the labor angle. There was grow- 
ing confidence that when the CIO 
contracts now in effect expire, 
bargaining power of the unions 
will have been reduced by weight 
of public sentiment. 

The President’s statement criti- 
cizing both industry and labor 
was looked upon in _ financial 
quarters as distinctly favorable to 
business. In other words, it was 
generally understood that the 
President was with labor in sen- 
timent and against industry in| 
the present controversy. For him 
to condemn the attitude of radical | 
labor was seen as his way of try-| 
ing to establish an attitude of | 
Official neutrality previously| 
lacking. 

Whether there has been any 
change or not in the personal 
convictions of the President, his 
Statement is believed to have)! 
strengthened the hand of indus- 
try and weakened that of radical 
labor. 

The rally in automotive stocks 
Wednesday afternoon failed to 
lift average prices back to the 
level of the preceding week, but 
it cut the losses. The tire and 
rubber shares came to life again 
on the up-side. In the passenger 
car division, Chrysler was the 
feature Wednesday, although off 
for the week. 

Automotive Daily News stock | 
price averages for June 30 com- 
pared as follows with the preced- 
ing week and a year ago: 

Last This Year 
24 Motors 2. ao —- a 
10 Car-truck co’s... 39.84 38.55 —129 50.0 
10 Parts-accessories 6.12 36.11 2 
4 Tire-rubbers j j 


1.73 40.5 0.19 2 
Mullins Manufacturing has “de-| 
clared a stock dividend of 100 per | 
cent on its Class B common stock, 
payable in Class B common on/| 
July 20. Stockholders approved 
the dividend last April. Mus- 
kegon Motor Specialties Co. has | 
declared a dividend of $1 a share 
= its Class A preference stock 
account of arrears, payable 
July 10. On June 5, lat this! 
company paid $1.50 a share. After 





Continental Nets 


$34,617 in Half 


MUSKEGON, Mich. Report of 
the Continental Motor Corp. for 
the six months ended Apr. 30, | 
shows a net profit of $34,617 after 
ordinary taxes, depreciation, and | 
charges, but before federal taxes. 
This compares with a net loss of | 
$105,177 for the first six months 
of the preceding year. 

For the quarter ended Apr. 30, | 
1937, a profit of $71,301 after 
charges but before taxes, was | 
shown, as compared with a nef | 
loss of $36,474 in the preceding 
quarter and with net losses of 
$57,174 in the April quarter of | 
1936. 


Haynes Plans Addition 


KOKOMO, Ind.—Haynes Stellite 
Co. has announced plans for the 
construction of a new building at its 
plant in Kokomo. Plans call for a 
new two-story fireproof office build- 
ing, 132 feet long and 44 feet wide. 
The office building exterior will be 
of brick and stone construction, and 
its entrance and interior are to be 
decorated with stainless steel and 
marble. 





Fuel Collections Up 


MONTGOMERY, Ala—Henry S. 
Long, chairman of the state tax 
commission, reports that gasoline 
tax collections during May totaled 
$1,092,914, an increase of $166,982 
over collections for the correspond- 
ing month last year. 


7 | common 
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the next payment, arrears will 
amount to only 50 cents. 


National Automotive Fibres has | 


called a special meeting of stock- 
holders for July 9 at which a 


vote will be taken on a plan of| 


reorganization designed to clarify 
the company’s capital structure 
and provide $2,000,000 new funds. 
It is proposed to convert the 
present 247,255 shares of Class A 
$2 cumulative preferred stock 
into 494,510 shares of new com- 
mon on the basis of two new 


common shares being exchanged ||| 
This | || 
company has declared a dividend | 


Reo’s 5-Month Production 


for each Class A_ share. 


of 50 cents, payable Aug. 1. | 

Gemmer Mfg. Co. has declared | 
a dividend of $3 a share on ac- 
count of arrears on its Class A 


stock, payable July 1. This com- 
pany paid $2 a share on May 24, 





last. Giving effect to the coming} 


payment, the arrears on _ this| 


stock will be $4 a share. 


Willys June Production 
Brings Total to 53,648 | 
TOLEDO.—Production by| 


| Willys-Overland, Inc., during June 


totaled 7,154, bringing the cur-| 
rent model output since Novem- | 
ber to 53,648 units, according to 
announcement Friday by D. R. 
Wilson, president. Production 
since Jan. 1 this year was 49,628. 

Shipments on the coupe model} 
announced in June accounted for 
25 per cent of the total produc-| 
tion, Wilson stated. 


Dividends Increased 
PITTSBURGH.—Directors of 
Automobile Finance Co. this 
declared the regular 10 cent 
dend plus a 10 cent extra 


the 
week 











Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, July 2, (3:00 p.m.).—Automobile stocks rallied to- 
day, General Motors running up more than a point when 
active buying came into the market in the early after- 
noon. Chrysler was stronger during most of the day and 
gains were general in the automotive group. 


= 








Hits 6,318; Backlog at 2,700 


DETROIT.—Despite a late start 


caused by labor trouble, produc- 


tion during first five months to-| 
taled 6,318 units against 4,554 in| 
like 1936 period, according to Dow, | 


Jones & Co. 


Unfilled orders total 
against 300 at this time last year, 
This is a record bank for 
time of the year. Demand, though 


showing a slightly less than sea- | 


sonal slackening this month, con- 
tinued heavy, Dow, Jones states. 


While operations during the 


latter part of May and currently | 


have been at a profit, the quarter 
ended June 30 will show a loss. 
This results from the strike 
consequently heavy 


|again getting into production and 


divi- | 
on the} 


common stock, and the regular 43% | 


cents dividend on the 
stock payable July 15 to holders of 
record July 8, according to G. 
Pivirotto, president. Although 
stock dividend rate 
company was set at 40 cents 
nually or 10 cents each quarter, the 
increased earnings of the company 
have justified 15 cents in extras to 
date, which includes a five cent extra 
declared Apr. 15, Pivirotto said. 


preferred | 


A. | 
the | 


| 


of the} 
an- | 


| siderably 


from higher materials and labor 
costs. 

The 
now 
than enough to offset the 
creased manufacturing costs, 


company’s 


current levels the September 
quarter will probably show a 
profit, the Dow, Jones report says. 

June quarter’s loss will be con- 
less than the $269,495 


2,700 units | 
| But for the three months to end 


this | 


and | 
expenses of | 


selling prices | 
have been advanced more | 
in- | 
so | 
if sales continue at anything like | 


| loss shown in the March quarter, 
| by Reo Motor Car Co. on produc- | during which period the company 
ition, due to several late changes | 
|in model design and a two-month | 
‘closing down starting March 10| 


charged off $124,464 in deprecia- 
tion and tool amortization and 
will compare with net profit of 
$113 or less than one cent a share 
in the June quarter of 1936. 


For the six months ended June 
30 net loss will be heavier than 
the $195,253 loss reported for the 
six months ended June 30, 1936. 


Sept. 30 next, present indications 
are that a profit will be shown 
as compared with loss of $222,188 
in the like 1936 period. 


Sales of Reo Motor Car Co.’s 
commercial vehicles—speed wag- 
ons, heavy duty trucks and buses 
—during six months ended June 


|30 have been governed entirely 


by the company’s ability to pro- 
duce the current backlog of un- 
filled orders and continuing heavy 
demand indicate this condition 


| will continue well into the Sep- 


| tember quarter. 


Becomes Distributor 


BIRMINGHAM, Ala. (UTPS).— 
| J. F. Armstrong, former resident of 
this city, and for the past 10 years 
an executive of the Chrysler sales 
staff in Detroit, St. Louis and New 
| York City, has succeeded J. F. Oates 
~ Chrysler and Plymouth distributor 
‘here. 
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1937 


High Low NEW YORK 


$7 Allis Chalmers Mfg. 
46 American C. & F. 
American Chain 
Auburn Auto 
Bendix Aviation 
Bethlehem Steel 
Bohn A. & B. 
Borg-Warner 
Briggs Mfg. ces 
Budd Mfg. Co., E. 
Budd Wheel Co 
Chic. 
Chrysler 
Clark Equip. 
Cleveland Gr. Br. ... 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg. 
Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 


General Electric 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R 
Graham-Paige 


Bleves Body Cart. «i..ccccccccee 


Houdaille-Hershey B 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B 
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Lee Rubber & Tire... 
Libbey-Owens-Ford Glass 
Ludlum Steel ve 


Last Sale 


NEW YORK July 2 June 25 





25 
63 
311/, 


Trucks (1) 422 


Midland Steel 
Motor Products 
Motor Wheel 
Murray Corp. 
Nash Kelv. 
Pacific 
‘3 Packard 
44 Raybestos Manhattan 


Mills 


Reo Motor 
Republic Steel Corp 
Socony Vac. 
Sparks- Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 
Thermoid Co. 
Thompson Products 
Timken-Det. 


Axle 


Timken Roller Bear.............. 


VU. S. 
U. S. 


Industrial Alcohol 
Rubber 


Westinghouse E. & M 
White Motors 
Yellow Truck 
Young Spring & Wire 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 


Pines 


Woodall 


Modine Mfg. 
Perfect Circle 


Winterfront 
Industries 


DETROIT 


Hall Lamp Co. 
Hoover Ball Bearings 





Cheered by Better Labor Outlook 


Packard Sales 
In 6 Mos. Tops 
All-Time 100% 


DETROIT.—Production and 
shipment of Packard cars in the 
six months ending June 30 ex- 
ceeded those of any similar period 
in the entire history of the com- 
pany by more than 100 per cent, 
according to M. M. Gilman, gen- 
eral manager. Shipments for the 
half year were within 6 per cent 
of equaling total shipment for all 
of 1936, Packard’s biggest previ- 
ous year, Gilman said. 


In the half year just ended it 
was announced that production 
totaled 76,216 cars. This compares 
with 36,418 during the first six 
months of 1936, an increase of 109 
per cent. Production for all of 
1936 was 80,699. Shipments of 
cars from the Packard factories 
totaled 75,637 during the first six 
months of this year as compared 
with 35,732 during the first six 
months of 1936, an increase of 112 
per cent. Shipments during all of 
1936 totaled 80,152. 

“Based on reports for June sc 
far received from the selling 
field,” said Gilman, “our deliver- 
ies of cars to customers during 
the first six months this year are 
estimated to have been 65,389 as 


| compared with 33,119 for the first 
| six months of 1936. 


“As indicating the demand for 
Packard six and 120 cars, our 
production in the first half of 
1937 was 2,648 per cent greater, 
or more than 27 times that of the 
first half of 1934. During all of 
1934 production totaled 6,057. Pro- 
duction for the first six months 
of this year exceeded our full 
year production in 1934 by 1,158 
per cent. 

“Along with the record business 
we are obtaining in the lower 
price field our larger, more costly 
cars registered a substantial in- 
crease. During the first six months 
of this year our shipments of 
these senior cars exceeded those 
for the first six months of 1936 
by 24 per cent.” 


Passenger Record Set 


By American in June 


DETROIT.—Averaging slightly 
over 100 passengers per day for 
the entire month of June, Ameri- 
can Airlines, Inc., established a 
new record for passengers board- 
ing at Detroit, C. R. Speers, dis- 
trict sales manager for Ameri- 
can, announced this week. 


Three thousand and eleven pas- 
sengers boarded American’s flag- 
ships here last month, an in- 
crease of 12.2 per cent over May, 
when 2,685 passengers boarded 
here and 21.4 per cent increase 
over the 2,479 passengers board- 
ing here in June, 1936. This is 
the first month in local airline 
history that a daily average of 
100 passengers has been main- 
tained, Speers said. 


Expansion Planned 


SAGINAW, Mich.— Building ex- 
pansion plans and an improvement 
program which will culminate in the 
elimination of as many of the night 
shift as possible have been announced 
by David O. Thomas, general man- 
ager for the Saginaw Malleable Iron 
division of General Motors. The 
plant changes will not affect the 
total number of those employed, at 
present about 1,600 men. The new 
building will be 100 by 520 feet, and 
will be built as an addition to the 
present finishing department. Plans 
call for the completion about Sept. 1. 


Leases Building 


DELAVAN, Wis.—The George W. 
Borg Corp. has leased a_ building 
here to house its electric automobile 
clock manufacturing business. Only 
certain parts of the clock will be 
made here with the main assembly, 
migeing and executive departments 
continuing in Chicago. 





Increased Cars, 


AUTOMOTIVE DAILY NEWS, SATURDAY, JULY 3, 1937 


Nation’s Fuel Tax Bill Nears Billion-Dollar Mark 


Levies 


To Boost Total to Record 


NEW YORK.—Increased auto- 
mobile ownership, chiefly among 
families with modest incomes; 
greater consumption of gasoline 
because of the broadening of 
ownership and more extensive 
annual use of motor vehicles; and 
the federal levy on_ gasoline, 
which increases tax costs about 
25 per cent, probably will com- 
bine to push 
tax bill of the nation’s motorists 
to an all-time high approaching 
$1,000,000,000, it is 
preliminary estimates of the 
American Petroleum Industries 
committee. 


Remarkable expansion in own- 


ership and use of motor vehicles | 


during the past few years is pro- 


the 1937 gasoline | 





ducing an avalanche of revenue) 


taxes, the 
tends to 


from gasoline sales 
committee finds, and 


make possible early reduction in | 


excessive gasoline tax rates with- 


out unnecessarily curtailing high- | 
estimated | 


ray financing. The 
pillion-dollar gasoline tax bill of 


1937 is compared with income of | 
about $1,000,000 in 1919, the first | 


year in which the tax was levied. 


It is estimated that the 1937 
gasoline tax bill of the average 


UAW Disciplines 


3 Organizers for 
“Wildcat Sitdowns’ 





(Continued iia Page 1) 


the only other flurry on the Mich- | 


igan automotive front came with 
Gov. Frank Murphy’s 


request 


that the recently organized vigi- | 


lantes and law and order leagues 
“lay down their arms.” 


The governor said that he had 
undertaken plans to guarantee | 
peace and safety through consti- | 
tutionally chosen peace officers, | 
making volunteer “strong-arm” 
groups superfluous. 


“Murphy Act,” Michigan’s new bill 
which restricts mass picketing, | 
permits employers as well as em-| 
ployes to register complaints, and 
provides flexible review machin- 
ery, was being accepted favorably 
in the eastern press. 


attitude of the state administra- 


| 


Especially | 


encouraging to observers was the | , 
| vehicles. 


tion in its new stand against ex- | 


tremists on either side. 


MONTREAL.—An 
of around $2,100,000 is planned on 
new roads into mining areas in 
different parts of the dominion in 
the ensuing few months. Of this, 
$1,400,000 will be provided by the 
dominion government and $700,- 
000 by the provinces. 

Tentatively the allocation of 
the federal contribution has been 
made by provinces as follows: 
Ontario, $331,000; Quebec, $335,- 
000; British Columbia, $240,000; 
Manitoba, $226,000; Saskatchewan 
$100,000; Yukon, $60,000; Alberta, 
$25,000; Nova Scotia, $25,000; 
North West Territories and for 
administration costs, $60,000. 


Carboloy Names Three 


DETROIT.—Carboloy Co., Ine., 
has announced the following per- 
sonnel changes: F. C. Ritner has 
been appointed assistant to the 
president, in charge of special wear 
resistant applications, new develop- 
ments, and special products; T. D. 
MacLafferty to the general sales 
offices as assistant to Beardslee, 

neral sales manager; while H. C. 
tone, formerly of the Newark of- 
fice, will represent Carboloy in the 
New York City territory. 


1 





| per gallon, 


Canada Allots $2,100,000 | 


For Roads This Summer | 
expenditure | 


motor vehicle owner will be about 
$32. Since more than half the 
motorists in the country earn 
less than $30 a week, the tax- 
payers will be required to work 
from one to two weeks to pay 
their gasoline taxes alone. Several 
other automotive taxes also must 
be paid from their earnings, in- 
cluding the federal tax on lu- 
bricating oil, but the gasoline sales 
tax is by far the more expensive. 


The committee estimates that 


indicated by | more than 30,000,000 man-weeks 
of labor will be required to pay 


the motorists’ gasoline tax bill, 
equivalent to an entire year’s 
labor of 600,000 men. That num- 
ber is almost equal to the total 
employed in the regular agencies 
in the administrative branch of 


| the United States government, so 


that an army of workers almost 
as large as the regular civilian 
forces of the federal government 
would be required to work a full 


year to pay the current gasoline | 


tax bill. 


Last year gasoline taxes in the | 


States aggregated $872,- 
952,000 as compared with $789,- 
115,000 in 1935, an increase of 
$83,837,000, or 11 per cent. In 1936 
the states 
and the federal government $186,- 
321,000 in gasoline taxes. 
same rate of increase is main- 
tained this year, which seems 


United 


probable in view of heavy auto- | 


mobile sales, the motorists’ gaso- 
line tax bill will reach $968,977,000. 
Virtually all states report sub- 
stantial increases in gasoline tax 
collections this year. 


One of the leading factors in 
the remarkable expansion of 
gasoline tax revenue is the in- 
creased annual use of motor ve- 
hicles. In 1930 the average an- 
nual consumption of gasoline was 
|estimated at 556 gallons. Last 
year the estimate was 641, an in- 
crease of 15 per cent. 
higher tax rates this factor of 


Meanwhile, the as yet unsigned | increased use adds 22 per cent 


to the gasoline tax revenue over 
1930. Average consumption of 
gasoline per motor vehicle will 
probably go above 650 gallons in 
1937. Widespread adoption of de- 
ferred registration by the states 
has been an important factor in 
stimulating great annual use of 


The average tax on gasoline in 
the United States was 3.8c per 
gallon in 1930; today’ it is 5.5¢ 
an increase of 45 per 
cent in the average rate of taxa- 





Va. Motorists Taxed 


$130,000,000 Since ’23 


RICHMOND, Va. (UTPS).—A 
total of $130,000,000 has been paid 


|in state gasoline sales taxes by 


taxpayers of Virginia since the 
levy first was imposed on June 27, 
1923, it was disclosed by E. A. 
Kuhn, secretary of the Virginia 
Petroleum Industries Committee, 
in making public a letter to Gov. 
George C. Peery commemorating 
the fourteenth anniversary of the 
levy. 


Those who have paid this tax 
are “state benefactors of the first 
rank,” said Kuhn in his letter, 
because they have largely fi- 
nanced the development of high- 
ways and have relieved other tax- 
payers of this cost. He suggested 
that the state, the taxpayers and 
the petroleum industry, now be- 
ing in partnership through this 
tax, should give consideration to 
certain fundamental principles of 
gasoline taxation, such as reason- 
able tax rates, full collection of 
the levy and use of revenues ex- 
clusively for planned, necessary 
and economically built highways. 


collected $686,631,000, | 


If the} 


At the 


| flector. 





tion. Approximately two-thirds of | 
that increase is accounted for by | 
the federal gasoline tax, enacted | 
in 1932 and duplicating the taxes | 
levied by the states. One-third of | 
the increase in the average tax 
rate represents tax raises by the | 
states, which, however, have been 
comparatively few since 1932. 

In view of the rapid expansion 


in motor vehicle ownership and} 
use, resulting in gains of | 


hundreds of millions of dollars | 
sub- | 
gasoline | 


the | 7 


gasoline tax revenue, 
stantial reductions in 
tax rates are now possible, 
committee concludes, pointing out 
that the motorists this year will 
pay out almost $500,000,000 more 
in gasoline taxes than they 
in 1930. The average gasoline tax 
rate the country over could be 
cut in half and total revenue 
would remain above the 1930 
level. 


in 


Government Has 
100.000 Vehicles in 


NEW YORK.—The 
Petroleum Institute 
report estimates that the number 


| that state 
did | 


Utah Car Buy 


ers Face 


Duplicated Sales Taxes 


Utah pur- 
the 


SALT LAKE CITY. 
chasers of automobiles face 
necessity 
sales tax to Michigan 


and a 2 


per cent sales tax to Utah, under | 


the new Utah “use tax” 1 
passed by the 1937 legislature, 
“aie went into effect July 1 


Chairman Arnovitz of the Utah | 


state tax commission said he had 
learned that Michigan authorities 
have ruled that cars bought in 
for use in other 
country must pay 
state’s 3 per cent sales tax. 
under the new Utah law,” he said, 
“where the sale is consummated 
within the state with a local 
dealer for cars for use within the 
state, the 2 per 


of the the 


| must be paid here before license 
| plates can be secured.” 


| Utah 
| plained, 
|chants from discrimination 


Service, API Says | 


| made to residents in this state by 


American | 


in a recent | 
purchase, 


of vehicles operated by the state, | 


federal and local governments 


have jumped to over 70 per cent) 


of the number owned in 1930. It 
shows that over 100,000 vehicles 
are operated by the federal gov- 
ernment, or one for every nine 
employes, and that these cars 
used 167,000,000 gallons of tax 
free gasoline. 

The courts have held that gaso- 
line used by the government and 
the amount of gasoline used re- 
sulted in a loss of nearly $10,000,- 
000 in tax funds thereby shifting 
the full responsibility of road 
construction and maintenance to 
the public. Last year 59,681,000 
gallons of tax free gasoline were 
used in New York state. If used 
by private owners the fuel tax 
yield would have been $2,889,000 
in state and federal taxes. 


Service Station Light 
Is Announced by GE 


SCHENECTADY.—A totally en- 
closed gas-pump island luminaire 
which delivers for a given size 
lamp a maximum amount of light 
on the area surrounding the 
pumps, while eliminating spotty 
lighting, has been announced by 
the General Electric Co. 

The unit is equipped with a 
rippled-glass globe which diffuses 
the light, giving an even illumina- 
tion. A detachable dome-shaped 
reflector conceals the light source, 
thereby eliminating objectionable 
glare, while drawing light down 
through the rippled glass globe. 
Alzak aluminum, which will not | 
chip or rust, is used in the re- 
It is declared to have} 
the highest efficiency and the 
best durability of any practical 
reflecting surface. 


Driver Diacstinn Enters 
Curriculum of Schools | 


WASHINGTON. Summer 
courses for instructors in auto-| 
mobile driver education will be| 
held in 12 leading colleges and 
universities in four Indian serv- 
ice schools this year, the Amer- 
ican Automobile Assn. announced | 
this week. Some 3,500 high) 
schools, reaching approximately | 
175,000 students make 


| posed 


' contribute 


| transport 
| where supplementary taxes can 
| be used,” Reeves said. 
able taxes on the motorist should 
be conserved for highway pur-| 


The primary purpose of the new 


“use tax” law, it was ex- 
is to protect Utah mer- 
aris- 
ing out of the failure of federal 
law to impose sales taxes on sales 


competitive merchants in other 
states. It was not contemplated 
that other states would tax the 
too. It was framed to 
prevent evasion of the Utah sales 
tax law and to increase sales of 
products for home use within the 
state, Arnovitz said. 

Purchases from mail order 
houses are subject to the tax, and 
collections are being made by 
these houses, the head of the tax 
commission said. In general, he 
said, the “use tax” will be im- 
upon the storage, use or 
Se of “a personal 


U pholetery Selling 
Points Are Given 


DETROIT.— Automobile 
ers who wish to learn the prac- 
tical selling points of automotive 
upholstery will be interested in a 
new sound slide film “They Al- 
ways Open the Door First,” pre- 
pared by L. C. Chase & Co., Inc., 
selling division of Goodall San- 
ford Industries. 

The car buyer, especially the 
woman, is definitely interested in 
the car’s interior and invariably 
wanting to see what it looks like 
“opens the door first.” Without 
resorting to technical processes 
or discussions, the film presents 
in a sales-minded way the reasons 
why mohair velvet is a desirable 
automobile upholstery. 

The film is available for show- 
ing to car dealers upon written 
request. 


Reeves Urges General 


Tax for Road Purposes | 
should | 


BERLIN. Everyone 
to the development 
and maintenance of roads, 
everyone benefits from them, 
clared Alfred Reeves, general 
manager of the Automobile Man- 
ufacturers Assn., in an address 
before the International 
ber of Commerce here Tuesday. 

“General 
means of finance 
develops 


until motor 
to a _ point 


“Reason- 


pose alone, and should constitute 
only a fair payment for the bene- 


driver | st received and should be related | 


education part of their eurricu- |}, the average motorist’s ability 


lum, it was stated. 

“In addition to reaching the| 
age group which has the worst | 
driving records, this program of- | 
fers a new and profitable field for 
teachers,” the association asserts. 
The basis for driver education is 
“Sportsmanlike Driving” a series 
of text pamphlets published by 
the AAA. 


| to pay.’ 


License Bill Fails 
CHICAGO heavy 
sure 
and other sources, the Illinois driv- 
ers’ license law failed of passage 
when the state legislature ended its 
term this week. 


.—Despite pres- 


of paying a 3 per cent | 


| question 
parts | 


“And | 


cent sales tax} 


deal- | 


since | 
de- | 


Cham- | 


taxes should be the| 


| ferences had been 


| Club drew 


in its behalf through the press | 





property shipped into this state 
but not for the purpose of resale, 
and the sale of which would have 
been subject to the retail sales 
tax had it been purchased within 
this state. Whether or not the 
state supreme court would uphold 
the law if purchasers of cars have 
to pay the tax in the state of ori- 
gin as well as in the state in 
which they will be used is a 
that may be decided 


soon. 


Hudson’s ; June 
Shipments Set 
7- Year Mark 


DETROIT.—The Studeas Motor 
Car Co. in June shipped more 
automobiles out of its plants than 
in any other June in the past 
seven years, according to W. R. 
Tracy, vice-president in charge of 
sales. 

Tracy stated that the company 
in June shipped 16,700 Hudson 
and Terraplane cars, representing 
49 per cent over ship- 
1936, and a gain 
of 9 per cent over May, 1937, 
shipments. The June shipments 
of 16,700 cars were the largest for 
any month since April, 1934. 


Despite the fact that Hudson’s 
production was interrupted for a 
five-week period during March 
and April, production for the first 
half of the year nevertheless ex- 
ceeded the company’s output for 
the first half of 1936. In the first 
six months of 1937 shipments to- 
taled 68,277 cars, as compared 
with 67,615 in the first half of 
1936. 

The first half shipments in 1937 
were the largest for any corre- 
sponding period since 1930. 


a gain of 
ments in June, 


Efforts Fail to Settle 
Bearing Strike in N. J. 


TRENTON, N. J.—An unsuc- 
cessful effort to effect settlement 
of the strike at the Roller Bear- 
ing Co. of America plant here 
was made June 30, according to 
announcement here following an 
all-day conference with Major 
Stanley Root, regional director of 
the national labor relations board. 
Included among those attending 
the conference were Raymond E. 
Trainer, company treasurer; Ellis 
L. Pierson, company counsel, and 
four members of the strikers’ 
union and counsel. 


Pierson announced the princi- 
pal point of contention at the end 
of the conference was the wage 
question, with the company re- 
fusing to accede to the demand 
of the union for a wage increase 
to compensate for a 10-hour drop 
in work per week. The union, 
Pierson stated, had renewed 


| charges against the company with 


the national labor relations board 
at Philadelphia, and that the in- 
vitation to negotiate at Philadel- 
phia had been extended by Major 
Root. No date for further con- 
set at this 
writing. The strike began June 2. 


Hold . ee Outing 


PHILADELPHIA (UTPS).— The 
16th annual outing of the Automo- 
tive Service Assn. of Philadelphia 
and the Booster Club No. 18, held 
in June at the Oak Terrace Country 
an attendance of 438. 


Donations of door prizes were 80 


| large this year it afforded an oppor- 


tunity for more than half of those 
in attendance to win prizes. Bill 
Berrien, secretary of the associa- 
tion, was in charge of the prizes and 
August Wilkening and C. Harry 
Walz chairmen of the combined com- 
mittees on planning the event. 





ta aA bod ae 


OU’D never guess, from the way things are 

popping in Buick showrooms, that this was 
supposed to be the season when sales started 
tapering off. 


The way phones are going and typewriters click- 
ing, it looks more like the busy days of the selling 
season's peak. 


And the profits are rolling up with the same un- 
diminished regularity in the neat tables the book- 
keeper sets down. 


Of course, you may be pretty busy too. But in the 
Buick dealer’s place, there’s a full-margined 
profit piling up on every sale. 


There’s a profit-making intake back in 
the service department. There’s a fac- 
tory force always busy, rush times and 
slack, helping every dealer stay on top 
of his business and keep in on the sound 
and stable basis that shows up right 


YOUR MONEY GOES FARTHER 
IN A GENERAL MOTORS CAR 


aa) 
TUT Gea: 
ga 
Ta faHidi 
aH af 


Ti Buick aga: 


when the books are balanced at the end of the year. 
For the man with the Buick franchise is in posi- 
tion to take real advantage of good times when 
they come. 

That’s set up, to begin with, by the merchandise 
he has to sell. It’s made even more certain by 
franchise terms and provisions you can't beat 
anywhere else in the industry! 

So the fireworks in the Buick showrooms are 
leaving behind them something more tangible 
than a lot of noise and a puff of smoke. 


If you'd like to get in on a deal that really pays 
you for your work and effort, why not find out if 
Buick has a spot for youP 

Write W. F. Hufstader, Buick’s Gen- 
eral Sales Manager. He’ll hold your 
letter in strict confidence. The address 
is Buick Motor Division, General 
Motors Sales Corporation, Flint, Mich. 
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FOR DEALERS, TOO! 





